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Definitions  

of Terms: 

The term "Publication(s)" shall refer, but not be limited, to the following: Power of Attorney, Supporting Documents, 

Worksheets, Miscellaneous Forms, Recommended Forms, and Appendices that are available in any format or medium. 
 

Waiver of 

Damages: 

The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) The Organization, 

Distributor, Sales Representative, Publisher, or Author makes no guarantees or warranties of any kind or nature.  (02) 

The Organization, Distributor, Sales Representative, Publisher, or Author assumes no liability for any or all types of 

damages that may result from the utilization of this Publication(s) or reliance thereof.  (03) Modification of this 

Publication(s) is permissible to suit a particular need; however, the Purchaser or User assumes all risk. 
 

No 

Representation 

of Services:   

The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) The Organization, 

Distributor, Sales Representative, Publisher, or Author is not engaged in rendering professional services (medical, 

financial, legal, et cetera).  (02) This Publication(s) is not a substitute for advice from a competent licensed professional. 
 

Forum – 

Selection / 

Jurisdiction / 

Governing  

Law: 

The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) The selection for 

governing law, venue, forum, and jurisdiction for all litigation shall exclusively be at the locality of the Organization 

(State of Incorporation) or the Author (State of Residence).  Furthermore, the governing law, venue, forum, and 

jurisdiction may be further restricted base on City and County; please refer to "Additional Terms & Conditions" for 

more information.  (02) The Purchaser or User waives their right to choose, object, or make claims (economic hardship, 

unreasonable constraints, or inconvenience) concerning the governing law, venue, forum, and jurisdiction for all 

litigation against the Organization, Distributor, Sales Representative, Publisher, or Author. 
 

Force / 

Mandatory 

Arbitration: 

The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) All litigation, claims, 

disputes, settlements, judgments, lawsuits, or proceedings (governmental, administrative, governmental investigation, 

inquiries, hearing, request, or any appeal thereof) against the Organization, Distributor, Sales Representative, Publisher, 

or Author shall only go through force and binding arbitration with no other alternative legal recourse.  (02) The 

arbitration shall be confidential in adherence to the Commercial Arbitration Rules of the American Arbitration 

Association or of the International Centre for Dispute Resolution in effect on the date of the commencement of 

arbitration, rather than in court.  (03)  Any judgment on the award rendered by the Arbitrator may be entered in any court 

having jurisdiction thereof or having jurisdiction over the relevant party or its assets.  (04) The arbitration shall be 

performed by one (01) mutually agreed upon Arbitrator with experience in contract law.  The language of the arbitration 

shall be English.  (05) The Purchaser or User shall bear their costs in the arbitration with no right or award for 

reimbursement.  
 

Injunctive  

Relief: 

The Purchaser or User agrees by default and understands that unauthorized access to or use of this Publication(s) that 

violates the limited or commercial license shall result in injunctive remedies (or an equivalent type of urgent legal relief) 

in any jurisdiction without providing notice or opportunity to cure. 
 

Aggregate 

Liability: 

The Purchaser or User of this Publication(s) agrees by default and understands that the total aggregate liability arising 

out of or in connection with your use of or inability to use the Paquette Publications websites or Content contained 

thereon (whether in contract, tort, or otherwise) shall not exceed the monetary amount received by the Organization, 

Distributor, Sales Representative, Publisher, or Author from the Purchaser or User.  
 

Class  

Action  

Waiver: 

The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) To bring only claims 

in an individual capacity, not as a Class Member/Plaintiff/Petitioner in any purported class, consolidation, or proceeding 

(mass or representative).  (02) The Arbitrator shall not consolidate more than one person's claim nor preside over any 

form of class, consolidation, or proceeding (mass or representative) unless the Defendant/Respondent agrees in writing 

to such actions in advance.   
 

Additional 

Terms & 

Conditions: 

The Purchaser or User of this Publication(s) agrees by default and understands that their legal and consumer rights are 

restricted and legally bound to any/all updated Additional Terms & Conditions set forth on 

www.paquettepublications.com  without prior or future notice.  The Additional Terms & Conditions URL links are at 

the bottom of the home page:   Legal Disclaimers & Waivers, License & Trademark, and All Rights Reserved.  
 

Note of  

Caution: 

When filling out this Publication(s), please consider the following.  The Purchaser or User should seek a legal 

professional's advice if the Purchaser or User is less than eighteen (18) years of age and currently deemed mentally 

incompetent or incapacitated.  Feel free to utilize this Publication(s) as a template.  However, without legal 

representation in the situation above, this Publication(s) would probably suffer litigation by Interested Third Parties and 

more than likely receive judgment as invalid.  Remember, an active lawful court order that covers the subject matter 

within this Publication(s) will always take precedence in the event of a conflict.  Please Note:  If the Purchaser or User 

does have an active court order.  The Purchaser or User can design this Publication(s), so it is not in conflict; however, 

seek the advice of a legal professional if there are any questions. 
 

Legal  

Questions: 

Practicing law without a license is a crime that comes with some hefty fines in the United States of America.  To avoid 

the appearance of impropriety, the Author will not dispense any legal advice or provide any legal services.  Furthermore, 

no Author of any self-help legal book will willfully engage in giving legal advice or services due to liability reasons.  If 

the Purchaser or User has a legal question(s), seek out the advice of a competent licensed Attorney.  
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Directions for Prudent & Safe Investing 
Follow these rules, and the Principal's investment experience shall be better than the norm: 

A.  The Principal / Agent will encounter various titles such as Financial Managers, Trust 

Manager, Financial Advisor, Financial Planner, Broker, et cetera when investing; make 

sure to ask if that individual or firm is a Fiduciary in the legal sense.  Before having 

business dealings, ensure that the individual or firm says "yes" to their fiduciary status in 

writing.  The Fiduciary shall invest and manage assets held in a fiduciary capacity as 

a prudent ( reasonable exercising care, skill, and caution) investor would, considering the 

purposes, terms, and distribution requirements expressed in the "Goals and Objectives 

Contract."   

18 Ways to Get the  

Best Financial Advice 

by Paul M. Paquette 
 

"Trust, but verify." 

~ Old Russian Proverb 
 

01.  If t h e  Principal / 

Agent consults with a 

financial advisor , 

verify professional 

credentials such as CFP, 

CFA, ChFC, CIC, and 

CPA/PFS. 
 

02.  Look for a fee-only 

financial planner that 

charges an hourly rate.  

Start one's search at the 

CFP Board of Standards 

(www.cfp.net) or the 

National Association of 

Personal Financial 

Advisors 

(www.napfa.org). 
 

03.  Is there regulatory 

action(s) (past or 

present) against the 

financial planner?  Visit 

FINRA.org and SEC.gov 

to see whether the 

financial planner is 

licensed/registered at the 

state securities 

department.  Visit 

(NASAA.org) to find out 

if there is any history of 

complaints.  Check that 

state's insurance division 

if the financial planner 

sells insurance or annuity 

products. 
 

04.  At the first meeting, 

never commit to handing 

over any money.  Think 

about this financial 

decision and talk to 

others.  Stop and leave 

immediately if the 

financial planner pressures 

the Principal / Agent into a 

service agreement. 

B.  Usually, substantial unexpected financial wealth occurs in a lump sum one-time 

payment: Life Insurance Proceeds, Court Settlements, Lottery Winnings, and Inheritance.  

The Fiduciary shall hold said monetary wealth in the following financial 

vehicle/arrangement for a short-term period (less than one year):  (01) High-Yield 

Interest-Bearing Bank Account (up to FDIC Insurance coverage limits) with the highest 

APY possible; or a (02) Money-Market Fund or Tax-free Money-Market Fund 

(depending on the individual Tax Bracket) with the highest APY possible.  If the 

Principal / Agent situation is complicated, seek help from a reputable CPA / Tax 

Attorney and an Asset Protection Lawyer.  If the death of a loved one occurs, please, 

allow for a 3-6 months grieving period to pass before making any significant financial 

decisions, and seek a therapist if needed.   

C.  The investor shall seek out financial advice on a fee-only basis to prevent conflict of 

interest.  Financial advice shall come from one of the following Individuals: Certified 

Financial Planner (CFP), Certified Financial Analysts (CFA), Chartered Financial 

Consultant (ChFC), Chartered Investment Counselor (CIC), or Personal Financial 

Specialist (CPA/PFS).  The investor will benefit from seeking this advice within thirty 

(30) calendar days of distribution from the insurance company or other entity.  The 

investor shall outline goals/objectives and any limitations to the Fiduciary to determine 

the appropriate asset allocation and achieve the investor's goals/objectives within their 

risk tolerance.  CFP, CFA, ChFC, CIC, and CPA/PFS have some of the financial service 

industry's highest fiduciary and educational standards. 

D.  Regarding the Equities portion of the investment portfolio, the above Fiduciary 

shall only engage in Strategic Asset Allocation (SAA), utilizing a Constant Mix 

Strategy.  However, if the investment portfolio exceeds $500,000, then Global Tactical Asset 

Allocation (GTAA) shall be permissible for Equities concerning International and 

Emerging Market.   

E.  The Fiduciary shall strive to use No-Load Index Funds and Exchange-Traded Fund 

(ETF); however, Leverage Funds and ETF utilization shall not occur.  Investing in 

High-Dividend Stock, Preferred Stock, and Convertible Bonds shall only occur 

after much research and debate.   

F.  Due to the Fiduciary requirements, the Agent or Trustee shall not engage in the following 

investment/ practices: buying on margin, utilizing the Securities within the investment 

portfolio as collateral, buying individual stocks and bonds, and limited partnership.   

G.  Annuities (Fixed, Indexed, and Variable) have their place in retirement planning; 

however, a break-even analysis shall occur based on the following factors:  Life 

Expectancy, Time-Horizon, Liquidity, Fees & Expenses, and available Financial Assets 

before purchasing an Annuity.  Consider doing a simple Time Value Analysis to 

determine which approach will generate greater returns.  For example a 5% Annual 

Compound Rate of an Initial Amount of $20,000 with no additional payments: 10 years = 

$32.577.89; 20 years = $53, 065.95; 30 years = $86.438.85; 40 years = $140, 799.77; 50 

years = $229, 348.00; 60 years = $373,583.72.  Do not underestimate the power of 

compound interest over a long-term time horizon. 

H.  Warren Buffet's insight and advice are worth their weight in gold.  Suggested reading:  

(01) Think, Act, and Invest like Warren Buffet by Larry E. Swedroe. 

 

http://www.cfp.net/
http://www.napfa.org/
http://www.finra.org/
http://www.sec.gov/
http://www.sec.gov/
http://nasaa.org/
https://www.amazon.com/Think-Invest-Like-Warren-Buffett-ebook/dp/B00IN6ZE36/ref=tmm_kin_swatch_0?_encoding=UTF8&qid=1671087497&sr=8-1
https://www.amazon.com/stores/author/B000APJJ8O/allbooks
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I.  The use of Sector Funds is allowable (suggest no more than 10% of each sector 

category). 

05.  Pay for the required 

financial advice or 

service, not all the extras.  
 

06.  When the financial 

planner recommends an 

investment, ask if there 

is a penalty for getting 

the money back.  If so, 

ask for details (how 

much, how long).  

Liquidation or transferal 

penalties are indicators 

that the financial planner 

is getting a commission, 

usually a big one. 
 

07.  Ask the financial 

planner to justify why 

this is an appropriate or 

suitable investment for 

the Principal / Agent and 

the total expense that 

will occur.  Ensure that 

gross expenses are less 

than one percent 

annually.  Walk away if 

the financial planner 

refuses. 
 

08.   Do the Principal / 

Agent understand all 

aspects of the 

investment?  How do 

these investments fit 

together with the 

strategy and goals that 

the Principal wants to 

achieve?  Explain the 

investment to someone 

trustworthy to test one's 

understanding, and ask 

that person for feedback. 
 

09.  Have the Financial 

Planner explain their 

compensation method – 

Fee-Only, Commission, 

and Percentage of Asset 

Under Management.    
 

10.  Reflect on how the 

financial planner and the 

product's issuer can get 

rich and how these 

products benefit the 

consumer. 

J.  Buying Precious Metals (subsect of Commodities) as an asset class is slightly 

discouraged; however, if the Principal / Agent insists on holding this asset class, it shall be 

with the knowledge and understanding that this is not an investment.  Physical purchases of 

precious metals shall be at an all-time three-year low, and liquidation shall only occur at an 

all-time three-year high.  The assumption is that the asset would have been at least doubling 

in value when liquidating at an all-time 3-year high.  Only buy precious metal at the Spot 

Value.   

K.  The use of buying Commodities as an asset class is allowable (suggest 5% but no 

more than 10%).  Commodities have a low correlation to Equities and Fix-Income; 

however, it has volatility like Equities but has a low return comparable to U.S. Short-

Term Government Bond.  Commodities as an Asset Class are only valuable in reducing 

the portfolio's volatility through diversification.  

L.  When Nations and Countries fall, their paper currency becomes worthless.  The 

financial currency markets are resilient and will adopt the world's most stable and safest 

currency as an alternative.  Precious Metals will retain its purchasing power.   

M.  Beware of the fear mongers; for the Financial Markets to fail and no longer function 

(where all investments equal a negative return), a Global Catastrophic Risk or Human 

Existential Risk will have to occur.  If such events occur, the Principal / Agent will only 

have an expensive IOU.  The portfolio valuation will be the least of the Principal / Agent 

concern; basic survival will be paramount.  If the human race survives, the economy will 

eventually return to a barter trade system for goods/services.  As stability develops, 

Precious Metals will again become the currency of commerce.   

N.  If the Principal / Agent chooses to buy U.S. Government Debt Securities directly, the 

Principal / Agent shall consider buying from "U. S. Treasury Direct" with no more than 

seven-year maturity.  Faith in the U.S. Government has diminished significantly due to an 

ever-increasing National Debt without a Gold / Silver / Platinum Standard; suggest 

investing no more than 10%.   

O.  The use of Derivatives is highly discouraged unless the following objectives are 

achievable - reduce risk and increase return.  If those goals are not in writing with a 

guarantee by the brokerage or investment firm, then the authorization for using 

derivatives will not occur.  Derivatives can be incredibly complex and complicated due to 

the various variables and external factors; thus, determining a fair market value can be 

difficult.   

P.  The use of Hedge Funds as a means of asset allocation is highly discouraged unless 

the following objectives are achievable – reduce risk and increase return overall for the 

entire investment portfolio.  If those goals are not in writing with a guarantee by the 

brokerage or investment firm, then the use of Hedge Funds will not be authorized.  The 

use of Hedge Funds as an Asset Allocation shall only be 7 - 10% of the total investment 

portfolio value if the Fiduciary decides to be adventurous. 

Q.  When a Financial Advisor suggests a Mutual Fund or ETF to fulfill a role within a 

Portfolio, the Principal / Agent shall request the following free of charge.  Based on the 

Time Horizon in question, a Net Present Value Analysis shall determine which 

investment(s) (and potential alternatives) are appropriate.  This Net Present Value 

Analysis shall consider the following factors: Expense Ratio, Front Load, Deferred Load, 

Annual Percentage Load, 12b-1 Fee, Management Fee, Taxes, and Turnover Rate.  The 

Net Present Value analysis shall be in an Excel Spreadsheet.  The Excel Spreadsheet shall 

also have an attached Monte Carlo Analysis so the Fiduciary can determine the 

"sensitivity exposure" based on the return history for the security in question with a Value 

at Risk (VAR) based on the Monte Carlo Analysis with Confidence Intervals.  

R.  Every quarter, the entire investment portfolio (if managed by a Fiduciary) shall have a 

report indicating Aggregate Sharpe & Sortino Ratio, investment portfolio Beta/Alpha, and 

Value at Risk (VAR) on the Monte Carlo Analysis with Confidence Intervals. 
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S.  The Fiduciary shall rebalance (no less than quarterly) the corpus assets to comply with 

the asset allocations (Country, Sector, and Size) as previously agreed and shall review the 

holdings and follow the 5/25% rule in making appropriate changes.  Furthermore, 

consider Tax Minimization Strategies when rebalancing.   

11.  Ask the financial 

planner whether any 

certificates of deposit 

(CD) or money-market 

accounts (preferably 

back by the U.S. 

government) are 

currently paying more 

than the bonds or cash-

like assets.  Make sure to 

verify the yields at 

depositaccounts.com or 

bankrate.com to see if 

the financial planner is 

correct.  
 

12.   Watch for these 

warning signs: Is the 

financial product or 

service too good to be 

true?  Does the 

investment promise high 

returns or state that the 

investment is "risk-

free?"  Does the 

Financial Planner request 

that the Principal / Agent 

sign a document saying 

that the Principal / Agent 

has reviewed many 

pages and understood the 

contents?  Does the 

Financial Planner boast 

or make predictions 

about beating the 

financial market?  Is the 

financial planner trying 

to build or establish 

trust from religious 

aff i l iat ions?  Does the 

financial planner use sales 

pressure techniques such 

as the Principal / Agent 

must sign in the next 24 

or 48 hours? 
 

13.  Do not trust solely 

based on references.  

Trust Numbers.  Trust 

assets under management 

in comparison to similar 

financial institutions.  

Trust one's gut feeling.  

Remember, the worst 

financial planners can 

still find people who will 

recommend using their 

services.   

T.  When evaluating the Fiduciary's performance, consider the following: Did the 

Fiduciary outperform a weighted market index benchmark?  Did the Fiduciary create any 

additional economic value to the investment portfolio?  Furthermore, how does the 

Fiduciary deserve the Principal's money for a service / managerial fee?  Keep this 

example in mind: Assume an investment portfolio of $100,000.00, and at the end of one 

year, the investment portfolio had a market value of $120,000.00; thus, the portfolio grew 

by $20,000.00 or 20%; the weighted index market benchmark was 10%.  How much 

compensation should the Fiduciary get if the Fiduciary outperforms the weighted index?   

Professionally managed investment portfolios usually impose a reasonable and prudent 

fee of 1% or less.  Please think about the following statement: should the managerial fee 

percentage apply to the gross investment portfolio or just the incremental growth of the 

investment portfolio?  One percent of the total investment portfolio will be $1,200.00, but 

1% of the additional growth of the portfolio will be $200.00.  From a logical and rational 

perspective, the Principal / Agent could have invested the money and kept up with the 

inflation rate.  Thus, the only value that the Fiduciary has achieved was an incremental 

growth of $20,000.00 and $10,000.00 of said growth the Principal / Agent could have 

done without the need for a Financial Manager.  Sure, the Fiduciary deserves more than 

just $200.00; however, how is the Fiduciary justified in having $1,200.00?  Make sure to 

negotiate the fees for the services based on performance; failure to do so is grounds for 

incompetence.  Remember, the more money the Fiduciary skims at the top, the less 

money for the Principal, so be greedy; that is the Principal's money.  Consider doing a 

break-even analysis when comparing financial transactions, including the financial 

reports and sought-after financial advice, and then choose the course that best benefits the 

Principal as the investor.  Remember, the Fiduciary money is not at risk in the markets; 

the Fiduciary paycheck is a guarantee at the Principal's expense regardless of what 

happens unless the Principal / Agent dictates terms otherwise.   

U. Remember, wealth on the "Books" is not the same as wealth "In the Wallet," so until 

the Principal has the money in their bank account, the Principal's investment is at risk. 

V.  Beware of Market Bubbles.  When perception exceeds reality regarding an asset's 

worth, a Market Bubble occurs - when in a Market Bubble, sell off the inflated asset and 

do not buy the asset.  This financial advice is easier to say than to achieve.   

W.  Beware of companies that sell a lifestyle, thus promising the sun, stars, and the moon.  

These companies tend to be Multilevel Marketing or a deviation thereof.  These 

companies can easily be a front for a sophisticated Pyramid or Ponzi scheme.  Thus, it is 

advisable to be very skeptical.  These companies usually share the following traits: (01) 

private companies with minimal regulations or oversight.  (02) Lack of financial 

disclosure.  (03) Focuses on recruitment versus sale.  (04) Requires the purchase of 

inventory to maintain a particular status or position.  (05) Sell products with "Miraculous 

Claims" that have no credible scientific proof of their validity or are not peer-reviewed.   

X.  Remember, ownership of wealth is an illusion.  Might make right, unless might is too poor 

to fight.  The Government can always take away one's land, material wealth, or freedom, 

especially if a person is a threat, disruptive force, or political obstacle.  When a person pays a 

reoccurring tax on free and simple property, does that person truly own that property?  Can 

one truly own property if a Third Party wants one's property and uses the legal system to take 

it using Civil Asset Forfeiture, Eminent Domain, Nationalization, et cetera? 

Y.  Oprah Winfrey said it best "Sign your own checks" there have been many wealthy/ famous 

people that delegated their financial rights/responsibilities to another for convenience purposes 

and live to regret it.  It is easy for a "money manager" to go ape shit-crazy with the Principal's 

money and spend or use the money in unapproved ways.  Be forewarned when dealing with a 

sleazy money manager, lawsuits tend to be a very costly, litigious, and time-consuming affair, 

so it is best to avoid the trouble.   

http://www.depositaccounts.com/
http://www.bankrate.com/
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Z.  The Fiduciary shall also adhere to the following corollaries of the Prudent Investor Rule:  

 A Fiduciary must make a reasonable effort to verify information concerning 

investment/ management of the estate or trust assets.   

 An Investor shall hire and rely upon a Fiduciary only after due diligence, care, and 

review of the credential and performance of the individual or firm.  

 The Fiduciary must diversify investments unless there are special circumstances or 

directions to the contrary.   

 The Fiduciary must consider many factors in investing and managing the property.  

Some are relatively predictable: (01) General Economic Conditions; (02) The 

possible effect of inflation, stagnation, or deflation; (03) The expected or foreseen tax 

consequences of an investment decision; (04) The anticipated total return (income 

plus price appreciation) of each asset.   

 A Fiduciary is to consider various external resources for the investor/beneficiaries.  

(01) Consideration factors regarding a particular asset that may have unique value or 

sentimental meaning for a beneficiary.  (02) Are there any advantages in changing 

the asset's ownership to a trust?  (03) Is the asset for the benefit of multiple 

beneficiaries?  (04) Is there a need for regular income streams versus the potential for 

investment growth?   

14.  Learn the strength & 

weaknesses of the 

Financial Planner.  Some 

Financial Planners 

specialize in Retirement 

Planning, Business 

Operations, Tax 

Reduction & Avoidance, 

High Net Worth 

Individuals, Young 

Professionals, et cetera.  
 

15.  Choose a Financial 

Planner with a compatible 

strategy that complements 

one's investment style and 

risk tolerance.   
 

16.  Be patient; do not 

hire the first Financial 

Planner you meet.  Shop 

around, learn, inquire, and 

interview before hiring a 

Financial Planner.   
 

17.  If it sounds too good 

to be true, it probably is; 

odds are 98% of it is 

false.  
 

18.  There is no "Risk-

Free" or "Guarantee." Do 

not be duped, and do not 

suffer a liar. 

AA.  It is vitally important that the Principal / Agent change their mindset regarding 

creating and managing wealth.  Suggested reading: (01) Money: Master the Game by 

Tony Robbins.  (02) Rich Dad, Poor Dad by Robert T. Kiyosaki.  (03) The Richest 

Man in Babylon by George S. Clason.  (04) The Millionaire Next Door by Thomas 

Stanley & William Danko. 

BB.  For additional information regarding investing, suggests reading the following books 

written or co-written by Larry E. Swedroe: (01) The Only Guide to Winning 

Investment Strategy You'll Ever Need: Index Funds and Beyond.  (02) The Only 

Guide to a Winning Bond Strategy You'll Ever Need.  (03) The Only Guide to 

Alternative Investments You'll Ever Need. 

CC.  Upon amassing a fortune, be proactive to ensure the Principal benefit from their 

wealth from various potential threats.  Suggested reading the following: (01) A Guide to 

Asset Protection: How to Keep What's Legally Yours by Robert F. Krueger.  (02) 

The Tax & Legal Playbook by Mark J. Kohler. 

DD.  The Principal / Agent can purchase the book(s) as mentioned earlier relatively cheap 

in used condition by using this website: www.dealoz.com, which searches over 20,000 

online stores to find the best deal possible.   

EE.  Historically and currently, there is a symbolic tether of material wealth to social 

status and elevation; this is incredibly short-sighted, shallow, and myopic thinking.  

However, society still holds onto these conventions due to the instinctual desire for 

material wealth, greed, and increased mating opportunities.  Remember that having lots of 

wealth will not give a person love, peace, joy, success, or meaning to one's life.  A 

person's impact on society, family, and friends is the real value of a person's life - money 

is a tool, so use it wisely to ensure an enduring legacy. 

 

https://www.amazon.com/MONEY-Master-Game-Financial-Freedom-ebook/dp/B00MZAIU4G/ref=sr_1_1?crid=2JTGN8Q73YQ49&keywords=Money%3A+Master+the+Game&qid=1671088392&sprefix=money+master+the+game%2Caps%2C131&sr=8-1
https://www.amazon.com/stores/author/B001LHUY84/allbooks?ingress=0&visitId=02fa2372-7dc6-40c5-bbf4-33f62ca2a325&store_ref=ap_rdr&ref_=ap_rdr
https://www.amazon.com/Rich-Dad-Poor-Teach-Middle/dp/1612681123/ref=tmm_pap_swatch_0?_encoding=UTF8&qid=1671088579&sr=8-1
https://www.amazon.com/stores/Robert-T.-Kiyosaki/author/B001H6GV90?ref=ap_rdr&store_ref=ap_rdr&isDramIntegrated=true&shoppingPortalEnabled=true
https://www.amazon.com/Richest-Man-Babylon-Magic-Story/dp/1939438632/ref=sr_1_1?crid=2P13XMQGCYPKD&keywords=The+Richest+Man+in+Babylon&qid=1671088685&sprefix=the+richest+man+in+babylon%2Caps%2C230&sr=8-1
https://www.amazon.com/Richest-Man-Babylon-Magic-Story/dp/1939438632/ref=sr_1_1?crid=2P13XMQGCYPKD&keywords=The+Richest+Man+in+Babylon&qid=1671088685&sprefix=the+richest+man+in+babylon%2Caps%2C230&sr=8-1
https://www.amazon.com/stores/author/B000APM8VY/allbooks?ingress=0&visitId=a85c5e87-9d13-46b9-9b9a-b4274fbc068e&store_ref=ap_rdr&ref_=ap_rdr
https://www.amazon.com/Millionaire-Next-Door-Surprising-Americas/dp/1589795474/ref=sr_1_1?crid=EFXCQCQI55I&keywords=The+Millionaire+Next+Door&qid=1671088828&sprefix=the+millionaire+next+door%2Caps%2C136&sr=8-1
https://www.amazon.com/stores/Thomas-J.-Stanley/author/B000APC2MY?ref=ap_rdr&store_ref=ap_rdr&isDramIntegrated=true&shoppingPortalEnabled=true
https://www.amazon.com/stores/Thomas-J.-Stanley/author/B000APC2MY?ref=ap_rdr&store_ref=ap_rdr&isDramIntegrated=true&shoppingPortalEnabled=true
https://www.amazon.com/stores/author/B076P2JV8L/allbooks
https://www.amazon.com/stores/author/B000APJJ8O/allbooks
https://www.amazon.com/Guide-Winning-Investment-Strategy-Beyond/dp/0525944354/ref=sr_1_1?crid=GETI9B4RLHXS&keywords=The+Only+Guide+to+Winning+Investment+Strategy+You%27ll+Ever+Need%3A+Index+Funds+and+Beyond&qid=1671087860&sprefix=the+only+guide+to+winning+investment+strategy+you%27ll+ever+need+index+funds+and+beyond%2Caps%2C156&sr=8-1
https://www.amazon.com/Guide-Winning-Investment-Strategy-Beyond/dp/0525944354/ref=sr_1_1?crid=GETI9B4RLHXS&keywords=The+Only+Guide+to+Winning+Investment+Strategy+You%27ll+Ever+Need%3A+Index+Funds+and+Beyond&qid=1671087860&sprefix=the+only+guide+to+winning+investment+strategy+you%27ll+ever+need+index+funds+and+beyond%2Caps%2C156&sr=8-1
https://www.amazon.com/Only-Guide-Winning-Strategy-Youll-ebook/dp/B003E74BJM/ref=sr_1_6?qid=1671087727&refinements=p_27%3ALarry+Swedroe&s=digital-text&sr=1-6&text=Larry+Swedroe
https://www.amazon.com/Only-Guide-Winning-Strategy-Youll-ebook/dp/B003E74BJM/ref=sr_1_6?qid=1671087727&refinements=p_27%3ALarry+Swedroe&s=digital-text&sr=1-6&text=Larry+Swedroe
https://www.amazon.com/Only-Guide-Alternative-Investments-Youll/dp/1576603105/ref=sr_1_1?keywords=The+Only+Guide+to+Alternative+Investments+You%27ll+Ever+Need&qid=1671087929&sr=8-1
https://www.amazon.com/Only-Guide-Alternative-Investments-Youll/dp/1576603105/ref=sr_1_1?keywords=The+Only+Guide+to+Alternative+Investments+You%27ll+Ever+Need&qid=1671087929&sr=8-1
https://www.amazon.com/Guide-Asset-Protection-Whats-Legally/dp/0471148857/ref=sr_1_1?crid=187X37XGXNOB7&keywords=A+Guide+to+Asset+Protection%3A+How+to+Keep+What%27s+Legally+Yours&qid=1671088150&sprefix=a+guide+to+asset+protection+how+to+keep+what%27s+legally+yours%2Caps%2C152&sr=8-1
https://www.amazon.com/Guide-Asset-Protection-Whats-Legally/dp/0471148857/ref=sr_1_1?crid=187X37XGXNOB7&keywords=A+Guide+to+Asset+Protection%3A+How+to+Keep+What%27s+Legally+Yours&qid=1671088150&sprefix=a+guide+to+asset+protection+how+to+keep+what%27s+legally+yours%2Caps%2C152&sr=8-1
https://www.amazon.com/stores/author/B001IU0LJQ/allbooks?ingress=0&visitId=c34c6872-a9fd-47dc-a080-2578a0466551&store_ref=ap_rdr&ref_=ap_rdr
https://www.amazon.com/Tax-Legal-Playbook-Game-Changing-Solutions/dp/1599186438/ref=sr_1_1?crid=29OXL7JZORTHS&keywords=The+Tax+%26+Legal+Playbook&qid=1671088257&sprefix=the+tax+%26+legal+playbook%2Caps%2C194&sr=8-1
https://www.amazon.com/stores/author/B004AQ4XFS/allbooks?ingress=0&visitId=6ee0a071-2b91-4d0b-86de-a56b2ec82e87&store_ref=ap_rdr&ref_=ap_rdr
http://www.dealoz.com/
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Also Available 
Simple Banking  

Power of Attorney  
is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, to handle Banking activities and 
perform limited Financial Activities. 
 

Complex Banking  
Power of Attorney  

is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, to handle Banking activities and 
perform limited Financial Activities. 

Key Details:  
●  Names multiple Agent 

with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  

Optional:  
●  Durability Provisions 
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Protector Provisions 
●  Delegate Provision 
●  Security Footer Settings 

www.L    egal -POA.com 

Key Details:  
●  Names only one Agent 
●  Effective Immediately 
●  Define Expiration Date 
●  Built-In Safety Features 

Optional:  
●  Durability Provisions  
 

Design for short-term (less than five years) use with an 
Agent whose honor is beyond reproach and doubt. 

Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 



 

Also Available 
Simple Financial 

Power of Attorney  
is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, to handle Financial activities and 
perform Financial transactions. 
 

Complex Financial 
Power of Attorney  

is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, to handle Financial activities and 
perform Financial Activities. 

www.L    egal -POA.com 

Key Details:  
●  Names multiple Agent 

with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  

Optional:  
●  Durability Provisions 
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Protector Provisions 
●  Delegate Provision 
●  Security Footer Settings 

Key Details:  
●  Names only one Agent 
●  Effective Immediately 
●  Define Expiration Date 
●  Built-In Safety Features 

Optional:  
●  Durability Provisions  
 

Design for short-term (less than five years) use with an 
Agent whose honor is beyond reproach and doubt. 

Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 



 

Also Available 
Simple General 

Power of Attorney  
is a legal document that allows you, the Principal, to 
appoint a person you trust, the Agent, to have broad and 
sweeping powers regarding the Principal’s property and 
affairs.  

Complex General 
Power of Attorney  

is a legal document that allows you, the Principal, to 
appoint a person you trust, the Agent, to have broad and 
sweeping powers regarding the Principal’s property and 
affairs.  

www.L    egal -POA.com 

Key Details:  
●  Names multiple Agent 

with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  

Optional:  
●  Durability Provisions 
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Protector Provisions 
●  Delegate Provision 
●  Security Footer Settings 

Key Details:  
●  Names only one Agent 
●  Effective Immediately 
●  Define Expiration Date 
●  Built-In Safety Features 

Optional:  
●  Durability Provisions  
 

Design for short-term (less than five years) use with an 
Agent whose honor is beyond reproach and doubt. 

Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 



 

Also Available 
Simple 

Power of Attorney  
is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, with limited powers (written by the 
Principal) and abilities regarding the Principal’s property and 
affairs.  

Complex 
Power of Attorney  

is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, with limited powers (written by the 
Principal) and abilities regarding the Principal’s property and 
affairs.  

www.L    egal -POA.com 

Key Details:  
●  Names multiple Agent 

with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  

Optional:  
●  Durability Provisions 
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Protector Provisions 
●  Delegate Provision 
●  Security Footer Settings 

Key Details:  
●  Names only one Agent 
●  Effective Immediately 
●  Define Expiration Date 
●  Built-In Safety Features 

Optional:  
●  Durability Provisions  
 

Design for short-term (less than five years) use with an 
Agent whose honor is beyond reproach and doubt. 

Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 



Optional:  
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Delegate Provision 
●  Security Footer Settings 
  

Durable Protecting 
Power of Attorney  

is a legal document that allows you, the Principal, to 
appoint a person you trust, the Agent, with the power to 
act in an administrative capacity, intervene when the 
subservient Agent violates their fiduciary duties, and 
ensure transparency.  Thus, the Agent serves as a 
“Protector” of the Principal’s interest and property.  
 

Special Power of 
Attorney for Taxes  

is a legal document that allows you, the Principal, to 
appoint a person you trust, the Agent, with the power 
and abilities to handle Taxation Matters.  
 

 

 

Also Available 

Key Details:  
●  Names multiple Agent 

with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  
●  Durability Provisions 

www.L    egal -POA.com 

Key Details:  
●  Names only one Agent 
●  Effective Immediately 
●  Define Expiration Date 
●  Built-In Safety Features 

Optional:  
●  Durability Provisions  

Design for short-term (less than five years) use with an 
Agent whose honor is beyond reproach and doubt. 

Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 



Durable Power of Attorney 
for Final Disposition 

is a legal document that allows you, the Principal, to 
appoint a person you trust, the Agent, to handle the 
Principal’s last wishes and preferences regarding Final 
Disposition (Funeral & Burial).  
 

 

Also Available 

Key Details:  
●  Names multiple Agent 

with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  
●  Durability Provisions 

Optional:  
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Protector Provisions 
●  Delegate Provision 
●  Security Footer Settings 
  

www.L    egal -POA.com 

Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 
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Encryption & Digital  Piracy 
 

The E-books are downloadable as PDFs; the Purchaser or User will need a PDF Reader to access and view this E-book.  

Adobe Acrobat Reader is free to download at www.adobe.com.  Please Note: due to encryption standards of 256-Bit 

AES, this PDF is only backward compatible (read/write) with Adobe Acrobat X or later. 

 

 
 

Due to Digital Piracy, the Purchaser or User will encounter the following restrictions regarding the E-Book (PDF) 

functionality (No Editing, No Printing, and No Copying).  However, the Purchaser or User will still have access to the 

File Attachments (PDF, DOCX, DOC, ODT) and can still use (open, edit, save, download) the file attachments without 

restrictions.  

 

Digital Piracy robs the Intellectual Property Creators of just earned income; for this reason, the Author strictly prohibits 

the selling, trading, and transferring of all Intellectual Property for commercial and non-commercial use.  The Author 

knows this measure alone will not prevent Digital Piracy from occurring; however, it should make it difficult.  

 

The Author has made a point to offer this E-Book at a low cost, thus, giving the Purchaser value for their money.  The 

Author further bestows a limited license for personal and immediate family uses.  Immediate Family is limited to the 

following: parent, sibling, child (by blood, adoption, or marriage), spouse, grandparent, or grandchild. 

 

All Appendices are free for download; the Author encourages all Purchasers and Users to spread the word and share 

these documents.  Finally, the Author has provided a free preview of the entire actual E-book online at 

www.paquettepublications.com so that the Purchaser can choose in advance which product will best meet their goals 

before making a purchase.  

 

If the Purchaser or User has any issues with opening the E-Book (PDF), please email the Author at the following email: 

paquettepublications@gmail.com. 

 

 
 

http://www.paquettepublications.com/


 

E-Book File Attachments 
 

The Forms presented in this book are available as an attachment to this E-Book.  In adherence with Copyright Laws, 

Licensing Agreement, and Legal Disclaimers & Waivers, this E-Book and its files are for personal and immediate family 

use only.   

 

This E-Book is in PDF Format.  The E-book should open, as shown below, with the attachment window open; however, 

if the Purchaser or User wants to view the book, the attachment window can close.    

 

 
 

File Organization 
The Forms Files are in ascending order; the form files are numerical, as presented within this E-book base on the chapter. 

 

File Format Options 
The Forms Files are in the following formats:  Microsoft Office Words (DOC, DOCX), Adobe Acrobat (PDF), and Open 

Office (ODT).  These Forms Files are fillable and can be editable with the appropriate computer software.  

 

Access “READ FIRST” File: 
To access the Read First.txt, click the file in the attachment window.  To save the attached document to the computer and 

follow these instructions:    
 

 Windows (2000, XP, Vista, 7, 8, 8.1, 10):   
(01) Open PDF and click on the attached file.   

(02) Drag and Pull the file with the “TXT” Extention to the destination of one’s choosing Drive.   

(03) Double Click on the “Read First.txt” file to verify integrity.  

 

 Macintosh:   

(01) Open PDF and click on the attached file with the “TXT” Extention.   

(02) Double Click on the “Read First.txt” file.  

 

Storing the Form Files onto the Computer:   
The Form Files in the attachment window are for reference.  To use the Form Files, the Purchaser or User must transfer 

these files to their computer; once on the computer, the Purchaser or User can edit and save the Form Files as desired.   
  

 Windows (2000, XP, Vista, 7, 8, 8.1, 10):   

(01) Open PDF and click on the attached file.   

(02) Drag and Pull the file (DOC, DOCX, PDF, ODT) to the desired destination.   

(03) Double Click the file to verify integrity. 

 

 Macintosh:  
(01) Open PDF and click on the attached file.   

(02) Double Click on the (DOC, DOCX, PDF, ODT) file. 

 

http://www.paquettepublications.com/
https://paquettepublications.weebly.com/free---appendix.html
https://paquettepublications.weebly.com/free---extra.html


 

Technical Support 
 

Word Processor Program 
 

 
 

The Purchaser or User can open, edit, print, and save the Form Files in the attachments window utilizing a word 

processing program.  Popular Word Processing Program includes Microsoft Words, WordPerfect, Open Office, and 

Libre Office.  All word processing forms come in the following (DOC, DOCX, ODT).  Word Processing Program is not 

available, nor does Paquette Publications offer Technical Support for Word Processor Program. 
 

Portable Document Format (PDF) Editor 
 

 
 

The Purchaser or User can open, edit, print, and save the Form Files in the attachments window utilizing a PDF Editor 

program.  Popular PDF Editor includes Adobe Acrobat Pro, Nitro Pro 11, PDF-Xchange Editor, Master PDF Editor, and 

CutePDF Writer.  PDF Editor is not available, nor does Paquette Publications offer Technical Support for PDF Editor.  

Adobe Acrobat Reader is free to download at www.adobe.com.  Please Note: due to encryption standards of 256-Bit 

AES, this PDF is only backward compatible (read/write) with Adobe Acrobat X or later. 
 

Printer Setting 
Depending on the Printer capabilities and settings, the Forms File (DOC, DOCX, ODT) in the attachment window may 

need editing to prevent cut-off text from occurring near the margins.  The easiest way to solve this problem is to edit/fill 

out the (DOC, DOCX, ODT) file, convert, and save the file as a PDF document.  PDF files are easier, more versatile, and 

present fewer errors when printing.  Paquette Publications do not offer Printing/Printer Technical Support.  

 

Editing/Modification Recommendation 
If the Purchaser or User plans to make changes to the legal document in question, it is highly advantageous that the 

Purchaser or User utilize the (DOC, DOCX, or ODT) file format.  If the Purchaser or User is content with the choice 

selection, provisions, and options currently available with minor changes (if applicable), then it is highly recommended 

that the Purchaser or User utilize the PDF file format.   
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Appendix: Directions for Prudent & Safe Investing: Vital Information for your Estate Planning Needs providing Insight and 

Perspective (1st Ed.)  Copyright (c) 2018 by Paul M. Paquette (Published by Paquette Publications)
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WHAT'S IN THIS FILE

A.  INTRODUCTION

B.  SPECIAL NOTICE FOR MACINTOSH USERS

C.  KEEPING UP-TO-DATE

D.  FILES INCLUDED ON THE ATTACHMENTS

E.  INSTALLING/COPYING THE FILES ONTO YOUR COMPUTER

F.  USING THE WORD PROCESSING FILES

G.  USING THE Portable Document Format Files



****************************************************************************************************************************



A.  INTRODUCTION

        

This ebook contains files (attachments) of the following Appendix: Directions for Prudent & Safe Investing: Vital Information 

for your Estate Planning Needs providing Insight and Perspective, by Paul M. Paquette (Published by Paquette Publications)



****************************************************************************************************************************



B.  SPECIAL NOTICE FOR MACINTOSH USERS



This ebook and its files (attachments) should also work on a Macintosh and other operating systems. Please note, however, 

that Paquette Publications does not provide technical support for non-Windows users. Please read the Instructions for 

additional tips for working with this eBook.



****************************************************************************************************************************



C. KEEPING UP-TO-DATE



The forms in the ebook's attachment section are regularly updated online (visit www.paquettepublications.com) to reflect current 

law and practice.   Email Paquette Publications at paquettepublications@gmail.com to order the latest version of this ebook.



To be notified of updates to its files (attachments) or the ebook, fill out and send us the Registration Form included in the back 

of the ebook or download the file in the attachments.



****************************************************************************************************************************



D.  FILES INCLUDED ON THE ATTACHMENTS



The following files are in are in the following formats:  Microsoft Office Words (DOCX, DOC), Open Office (ODT), and  

Adobe Acrobat (PDF):



FILE Prefix	File Format			FORM TITLE

----------------------------------------------------------------------------------------------------------------------------



702 		DOCX / DOC / ODT / PDF		Directions for Prudent & Safe Investing

	

802 		DOCX / DOC / ODT / PDF		Order Form

803 		DOCX / DOC / ODT / PDF		Registration

804				   PDF		Also Available

805				   PDF		Future Books

806				   PDF		Item Codes	



The Forms Files is in ascending order, the form files are numerical, as presented within this Ebook base on said chapter. 



****************************************************************************************************************************



E.  INSTALLING/COPYING THE FILES ONTO YOUR COMPUTER



The Forms presented in this book are available as an attachment to this E-Book.  In adherence with Copyright Laws, 

Licensing Agreement, and Legal Disclaimers & Waivers, this E-Book and its files are for personal and immediate family use only.  



Storing the Form Files onto the Computer: 	

The Form Files in the attachment window are for reference.  To use the Form Files, the Reader/User must transfer these files 

to their computer; once on the computer, the Reader/User can edit and save the Form Files as desired.   



•	Windows (2000, XP, Vista, 7, 8, 8.1, 10):  

	(01) Open PDF and click on the attached file.  

	(02) Drag and Pull the file (DOC, DOCX, PDF, ODT) to the desired destination.  

	(03) Double Click the file to verify integrity.



•	Macintosh: 

	(01) Open PDF and click on the attached file.  

	(02) Double Click on the (DOC, DOCX, PDF, ODT) file.



****************************************************************************************************************************



F.  USING THE WORD PROCESSING FILES (DOCX, DOC, ODT)



The Reader/User can open, edit, print, and save the Form Files in the attachments window utilizing a word processing program.  

Popular Word Processing Program includes Microsoft Words, WordPerfect, Open Office, and Libre Office. 

 

Word Processing Program is not available, nor does Paquette Publications offer Technical Support for Word Processor Program.



The Author has kept the general format of each document as simple as possible to allow for customization.  

If additional formatting is desired, check your word processor manual for specific instructions on using its formatting commands.  

Read the appropriate instructions in the Ebook before editing any forms.



****************************************************************************************************************************



G.  Using the Portable Document Format Files (PDF)





The Reader/User can open, edit, print, and save the Form Files in the attachments window utilizing a PDF Editor program.  

Popular PDF Editor includes Adobe Acrobat Pro, Nitro Pro 11, PDF-Xchange Editor, Master PDF Editor, and CutePDF Writer.  



PDF Editor is not available, nor does Paquette Publications offer Technical Support for PDF Editor.  

Adobe Acrobat Reader is free to download at www.adobe.com.  Please Note: due to encryption standards of 256-Bit AES, 

this PDF is only backward compatible (read/write) with Adobe Acrobat X or later.  



The Author has kept the general format of each document as simple as possible to allow for customization.  

If additional formatting is desired, check your PDF Editor manual for specific instructions on using its formatting commands.  

Read the appropriate instructions in the Ebook before editing any forms.



****************************************************************************************************************************



			PP

END OF FILE
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		Legal Disclaimers & Waivers:





		A.

		Definitions of Terms: The term "Publication(s)" shall refer, but not be limited, to the following: Power of Attorney, Supporting Documents, Worksheets, Miscellaneous Forms, Recommended Forms, and Appendices.  



		B.

		Waiver of Damages: The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) The Organization, Distributor, Sales Representative, Publisher, or Author makes no guarantees of any kind or nature.  (02) The Organization, Distributor, Sales Representative, Publisher, or Author assumes no liability for any or all types of damages that may result from the utilization of this Publication(s) or reliance thereof.  (03) Modification of this Publication(s) is permissible to suit a particular Purchaser's or User's need; however, the Purchaser or User assumes all risk.



		C.

		No Representation of Services:  The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) The Organization, Distributor, Sales Representative, Publisher, or Author is not engaged in rendering professional services regarding medical, financial, legal, et cetera.  (02) This Publication(s) is not a substitute for advice from a competent licensed professional.



		D.

		Forum – Selection / Jurisdiction / Governing Law: The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) The selection for governing law, venue, forum, and jurisdiction for all litigation shall exclusively be at the locality of the Organization (State of Incorporation) or the Author (State of Residence).  (02) The Purchaser or User waives their right to choose, object, or make claims (economic hardship, unreasonable constraints, or inconvenience) concerning the governing law, venue, forum, and jurisdiction for all litigation against the Organization, Distributor, Sales Representative, Publisher, or Author.  



		E.

		Force / Mandatory Arbitration: The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) All litigation, claims, disputes, settlements, judgments, lawsuits, or proceedings (governmental, administrative, governmental investigation, inquiries, hearing, request, or any appeal thereof) against the Organization, Distributor, Sales Representative, Publisher, or Author shall only go through force and binding arbitration with no other alternative legal recourse.  (02) The arbitration shall be confidential in adherence to the Commercial Arbitration Rules of the American Arbitration Association performed by a single Arbitrator with experience in contract law.  



		F.

		Class Action Waiver: The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) To bring only claims in an individual capacity, not as a Class Member/Plaintiff/Petitioner in any purported class, consolidation, or proceeding (mass or representative).  (02) The Arbitrator shall not consolidate more than one person's claim nor preside over any form of class, consolidation, or proceeding (mass or representative) unless the Defendant/Respondent agrees in writing to such actions in advance.  



		G.

		Additional Terms and Conditions: The Purchaser or User of this Publication(s) agrees by default and understands that their legal and consumer rights are restricted and legally bound to any/all updated Additional Terms & Conditions set forth on www.paquettepublications.com  without prior or future notice.  The Additional Terms & Conditions URL links are at the bottom of the home page:   Legal Disclaimers & Waivers, License & Trademark, and All Rights Reserved.  





		All Rights Reserved:



		Unless prior written permission from the Author occurs, there shall be no reproduction, transmission, and utilization of this Publication(s), in parts or whole, by any mean(s) or form(s).  Parts shall include, but not be limited to, the following: Legal Text, Forms, Papers, Samples, Illustrations, and Instructions.  Mean(s) or form shall include, but not be limited to, the following: graphic, electronic, or mechanical, including photocopying, recording, or stored in any information or retrieval system.  Purchaser and User of this Publication(s) have a limited license to use this Publication(s) contained herein for their personal and immediate family use.  Immediate Family shall be defined as follows: parent; sibling; child by blood, adoption, or marriage; spouse; grandparent; or grandchild.  Utilization of this Publication(s) for commercial gain (selling, trading, and transferring) is strictly prohibited.  Please send all questions, suggestions, comments, and permission requests to the following email: paquettepublications@gmail.com.
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		Directions for Prudent & Safe Investing





		Follow these rules, and the Principal's investment experience shall be better than the norm:



		A.  The Principal / Agent will encounter various titles such as Financial Managers, Trust Manager, Financial Advisor, Financial Planner, Broker, et cetera when investing; make sure to ask if that individual or firm is a Fiduciary in the legal sense.  Before having business dealings, ensure that the individual or firm says "yes" to their fiduciary status in writing.  The Fiduciary shall invest and manage assets held in a fiduciary capacity as a prudent (reasonable exercising care, skill, and caution) investor would, considering the purposes, terms, and distribution requirements expressed in the "Goals and Objectives Contract."  

		18 Ways to Get the 


Best Financial Advice


by Paul M. Paquette


"Trust, but verify."

~ Old Russian Proverb


01.  If the Principal / Agent consults with a financial advisor, verify professional credentials such as CFP, CFA, ChFC, CIC, and CPA/PFS.

02.  Look for a fee-only financial planner that charges an hourly rate.  Start one's search at the CFP Board of Standards (www.cfp.net) or the National Association of Personal Financial Advisors (www.napfa.org).


03.  Is there regulatory action(s) (past or present) against the financial planner?  Visit FINRA.org and SEC.gov to see whether the financial planner is licensed/registered at the state securities department.  Visit (NASAA.org) to find out if there is any history of complaints.  Check that state's insurance division if the financial planner sells insurance or annuity products.


04.  At the first meeting, never commit to handing over any money.  Think about this financial decision and talk to others.  Stop and leave immediately if the financial planner pressures the Principal / Agent into a service agreement.



		B.  Usually, substantial unexpected financial wealth occurs in a lump sum one-time payment: Life Insurance Proceeds, Court Settlements, Lottery Winnings, and Inheritance.  The Fiduciary shall hold said monetary wealth in the following financial vehicle/arrangement for a short-term period (less than one year):  (01) High-Yield Interest-Bearing Bank Account (up to FDIC Insurance coverage limits) with the highest APY possible; or a (02) Money-Market Fund or Tax-free Money-Market Fund (depending on the individual Tax Bracket) with the highest APY possible.  If the Principal / Agent situation is complicated, seek help from a reputable CPA / Tax Attorney and an Asset Protection Lawyer.  If the death of a loved one occurs, please, allow for a 3-6 months grieving period to pass before making any significant financial decisions, and seek a therapist if needed.  

		



		C.  The investor shall seek out financial advice on a fee-only basis to prevent conflict of interest.  Financial advice shall come from one of the following Individuals: Certified Financial Planner (CFP), Certified Financial Analysts (CFA), Chartered Financial Consultant (ChFC), Chartered Investment Counselor (CIC), or Personal Financial Specialist (CPA/PFS).  The investor will benefit from seeking this advice within thirty (30) calendar days of distribution from the insurance company or other entity.  The investor shall outline goals/objectives and any limitations to the Fiduciary to determine the appropriate asset allocation and achieve the investor's goals/objectives within their risk tolerance.  CFP, CFA, ChFC, CIC, and CPA/PFS have some of the financial service industry's highest fiduciary and educational standards.

		



		D.  Regarding the Equities portion of the investment portfolio, the above Fiduciary shall only engage in Strategic Asset Allocation (SAA), utilizing a Constant Mix Strategy.  However, if the investment portfolio exceeds $500,000, then Global Tactical Asset Allocation (GTAA) shall be permissible for Equities concerning International and Emerging Market.  

		



		E.  The Fiduciary shall strive to use No-Load Index Funds and Exchange-Traded Fund (ETF); however, Leverage Funds and ETF utilization shall not occur.  Investing in High-Dividend Stock, Preferred Stock, and Convertible Bonds shall only occur after much research and debate.  

		



		F.  Due to the Fiduciary requirements, the Agent or Trustee shall not engage in the following investment/ practices: buying on margin, utilizing the Securities within the investment portfolio as collateral, buying individual stocks and bonds, and limited partnership.  

		



		G.  Annuities (Fixed, Indexed, and Variable) have their place in retirement planning; however, a break-even analysis shall occur based on the following factors:  Life Expectancy, Time-Horizon, Liquidity, Fees & Expenses, and available Financial Assets before purchasing an Annuity.  Consider doing a simple Time Value Analysis to determine which approach will generate greater returns.  For example a 5% Annual Compound Rate of an Initial Amount of $20,000 with no additional payments: 10 years = $32.577.89; 20 years = $53, 065.95; 30 years = $86.438.85; 40 years = $140, 799.77; 50 years = $229, 348.00; 60 years = $373,583.72.  Do not underestimate the power of compound interest over a long-term time horizon.

		



		H.  Warren Buffet's insight and advice are worth their weight in gold.  Suggested reading:  (01) Think, Act, and Invest like Warren Buffet by Larry E. Swedroe.
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		I.  The use of Sector Funds is allowable (suggest no more than 10% of each sector category).

		05.  Pay for the required financial advice or service, not all the extras. 


06.  When the financial planner recommends an investment, ask if there is a penalty for getting the money back.  If so, ask for details (how much, how long).  Liquidation or transferal penalties are indicators that the financial planner is getting a commission, usually a big one.


07.  Ask the financial planner to justify why this is an appropriate or suitable investment for the Principal / Agent and the total expense that will occur.  Ensure that gross expenses are less than one percent annually.  Walk away if the financial planner refuses.


08.   Do the Principal / Agent understand all aspects of the investment?  How do these investments fit together with the strategy and goals that the Principal wants to achieve?  Explain the investment to someone trustworthy to test one's understanding, and ask that person for feedback.

09.  Have the Financial Planner explain their compensation method – Fee-Only, Commission, and Percentage of Asset Under Management.   

10.  Reflect on how the financial planner and the product's issuer can get rich and how these products benefit the consumer.



		J.  Buying Precious Metals (subsect of Commodities) as an asset class is slightly discouraged; however, if the Principal / Agent insists on holding this asset class, it shall be with the knowledge and understanding that this is not an investment.  Physical purchases of precious metals shall be at an all-time three-year low, and liquidation shall only occur at an all-time three-year high.  The assumption is that the asset would have been at least doubling in value when liquidating at an all-time 3-year high.  Only buy precious metal at the Spot Value.  

		



		K.  The use of buying Commodities as an asset class is allowable (suggest 5% but no more than 10%).  Commodities have a low correlation to Equities and Fix-Income; however, it has volatility like Equities but has a low return comparable to U.S. Short-Term Government Bond.  Commodities as an Asset Class are only valuable in reducing the portfolio's volatility through diversification. 

		



		L.  When Nations and Countries fall, their paper currency becomes worthless.  The financial currency markets are resilient and will adopt the world's most stable and safest currency as an alternative.  Precious Metals will retain its purchasing power.  

		



		M.  Beware of the fear mongers; for the Financial Markets to fail and no longer function (where all investments equal a negative return), a Global Catastrophic Risk or Human Existential Risk will have to occur.  If such events occur, the Principal / Agent will only have an expensive IOU.  The portfolio valuation will be the least of the Principal / Agent concern; basic survival will be paramount.  If the human race survives, the economy will eventually return to a barter trade system for goods/services.  As stability develops, Precious Metals will again become the currency of commerce.  

		



		N.  If the Principal / Agent chooses to buy U.S. Government Debt Securities directly, the Principal / Agent shall consider buying from "U. S. Treasury Direct" with no more than seven-year maturity.  Faith in the U.S. Government has diminished significantly due to an ever-increasing National Debt without a Gold / Silver / Platinum Standard; suggest investing no more than 10%.  

		



		O.  The use of Derivatives is highly discouraged unless the following objectives are achievable - reduce risk and increase return.  If those goals are not in writing with a guarantee by the brokerage or investment firm, then the authorization for using derivatives will not occur.  Derivatives can be incredibly complex and complicated due to the various variables and external factors; thus, determining a fair market value can be difficult.  

		



		P.  The use of Hedge Funds as a means of asset allocation is highly discouraged unless the following objectives are achievable – reduce risk and increase return overall for the entire investment portfolio.  If those goals are not in writing with a guarantee by the brokerage or investment firm, then the use of Hedge Funds will not be authorized.  The use of Hedge Funds as an Asset Allocation shall only be 7 - 10% of the total investment portfolio value if the Fiduciary decides to be adventurous.

		



		Q.  When a Financial Advisor suggests a Mutual Fund or ETF to fulfill a role within a Portfolio, the Principal / Agent shall request the following free of charge.  Based on the Time Horizon in question, a Net Present Value Analysis shall determine which investment(s) (and potential alternatives) are appropriate.  This Net Present Value Analysis shall consider the following factors: Expense Ratio, Front Load, Deferred Load, Annual Percentage Load, 12b-1 Fee, Management Fee, Taxes, and Turnover Rate.  The Net Present Value analysis shall be in an Excel Spreadsheet.  The Excel Spreadsheet shall also have an attached Monte Carlo Analysis so the Fiduciary can determine the "sensitivity exposure" based on the return history for the security in question with a Value at Risk (VAR) based on the Monte Carlo Analysis with Confidence Intervals. 

		



		R.  Every quarter, the entire investment portfolio (if managed by a Fiduciary) shall have a report indicating Aggregate Sharpe & Sortino Ratio, investment portfolio Beta/Alpha, and Value at Risk (VAR) on the Monte Carlo Analysis with Confidence Intervals.
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		S.  The Fiduciary shall rebalance (no less than quarterly) the corpus assets to comply with the asset allocations (Country, Sector, and Size) as previously agreed and shall review the holdings and follow the 5/25% rule in making appropriate changes.  Furthermore, consider Tax Minimization Strategies when rebalancing.  

		11.  Ask the financial planner whether any certificates of deposit (CD) or money-market accounts (preferably back by the U.S. government) are currently paying more than the bonds or cash-like assets.  Make sure to verify the yields at depositaccounts.com or bankrate.com to see if the financial planner is correct. 

12.   Watch for these warning signs: Is the financial product or service too good to be true?  Does the investment promise high returns or state that the investment is "risk-free?"  Does the Financial Planner request that the Principal / Agent sign a document saying that the Principal / Agent has reviewed many pages and understood the contents?  Does the Financial Planner boast or make predictions about beating the financial market?  Is the financial planner trying to build or establish trust from religious affiliations?  Does the financial planner use sales pressure techniques such as the Principal / Agent must sign in the next 24 or 48 hours?


13.  Do not trust solely based on references.  Trust Numbers.  Trust assets under management in comparison to similar financial institutions.  Trust one's gut feeling.  Remember, the worst financial planners can still find people who will recommend using their services.  



		T.  When evaluating the Fiduciary's performance, consider the following: Did the Fiduciary outperform a weighted market index benchmark?  Did the Fiduciary create any additional economic value to the investment portfolio?  Furthermore, how does the Fiduciary deserve the Principal's money for a service / managerial fee?  Keep this example in mind: Assume an investment portfolio of $100,000.00, and at the end of one year, the investment portfolio had a market value of $120,000.00; thus, the portfolio grew by $20,000.00 or 20%; the weighted index market benchmark was 10%.  How much compensation should the Fiduciary get if the Fiduciary outperforms the weighted index?  

Professionally managed investment portfolios usually impose a reasonable and prudent fee of 1% or less.  Please think about the following statement: should the managerial fee percentage apply to the gross investment portfolio or just the incremental growth of the investment portfolio?  One percent of the total investment portfolio will be $1,200.00, but 1% of the additional growth of the portfolio will be $200.00.  From a logical and rational perspective, the Principal / Agent could have invested the money and kept up with the inflation rate.  Thus, the only value that the Fiduciary has achieved was an incremental growth of $20,000.00 and $10,000.00 of said growth the Principal / Agent could have done without the need for a Financial Manager.  Sure, the Fiduciary deserves more than just $200.00; however, how is the Fiduciary justified in having $1,200.00?  Make sure to negotiate the fees for the services based on performance; failure to do so is grounds for incompetence.  Remember, the more money the Fiduciary skims at the top, the less money for the Principal, so be greedy; that is the Principal's money.  Consider doing a break-even analysis when comparing financial transactions, including the financial reports and sought-after financial advice, and then choose the course that best benefits the Principal as the investor.  Remember, the Fiduciary money is not at risk in the markets; the Fiduciary paycheck is a guarantee at the Principal's expense regardless of what happens unless the Principal / Agent dictates terms otherwise.  

		



		U. Remember, wealth on the "Books" is not the same as wealth "In the Wallet," so until the Principal has the money in their bank account, the Principal's investment is at risk.

		



		V.  Beware of Market Bubbles.  When perception exceeds reality regarding an asset's worth, a Market Bubble occurs - when in a Market Bubble, sell off the inflated asset and do not buy the asset.  This financial advice is easier to say than to achieve.  

		



		W.  Beware of companies that sell a lifestyle, thus promising the sun, stars, and the moon.  These companies tend to be Multilevel Marketing or a deviation thereof.  These companies can easily be a front for a sophisticated Pyramid or Ponzi scheme.  Thus, it is advisable to be very skeptical.  These companies usually share the following traits: (01) private companies with minimal regulations or oversight.  (02) Lack of financial disclosure.  (03) Focuses on recruitment versus sale.  (04) Requires the purchase of inventory to maintain a particular status or position.  (05) Sell products with "Miraculous Claims" that have no credible scientific proof of their validity or are not peer-reviewed.  

		



		X.  Remember, ownership of wealth is an illusion.  Might make right, unless might is too poor to fight.  The Government can always take away one's land, material wealth, or freedom, especially if a person is a threat, disruptive force, or political obstacle.  When a person pays a reoccurring tax on free and simple property, does that person truly own that property?  Can one truly own property if a Third Party wants one's property and uses the legal system to take it using Civil Asset Forfeiture, Eminent Domain, Nationalization, et cetera?

		



		Y.  Oprah Winfrey said it best "Sign your own checks" there have been many wealthy/ famous people that delegated their financial rights/responsibilities to another for convenience purposes and live to regret it.  It is easy for a "money manager" to go ape shit-crazy with the Principal's money and spend or use the money in unapproved ways.  Be forewarned when dealing with a sleazy money manager, lawsuits tend to be a very costly, litigious, and time-consuming affair, so it is best to avoid the trouble.  
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		Z.  The Fiduciary shall also adhere to the following corollaries of the Prudent Investor Rule: 


· A Fiduciary must make a reasonable effort to verify information concerning investment/ management of the estate or trust assets.  


· An Investor shall hire and rely upon a Fiduciary only after due diligence, care, and review of the credential and performance of the individual or firm. 


· The Fiduciary must diversify investments unless there are special circumstances or directions to the contrary.  


· The Fiduciary must consider many factors in investing and managing the property.  Some are relatively predictable: (01) General Economic Conditions; (02) The possible effect of inflation, stagnation, or deflation; (03) The expected or foreseen tax consequences of an investment decision; (04) The anticipated total return (income plus price appreciation) of each asset.  


· A Fiduciary is to consider various external resources for the investor/beneficiaries.  (01) Consideration factors regarding a particular asset that may have unique value or sentimental meaning for a beneficiary.  (02) Are there any advantages in changing the asset's ownership to a trust?  (03) Is the asset for the benefit of multiple beneficiaries?  (04) Is there a need for regular income streams versus the potential for investment growth?  

		14.  Learn the strength & weaknesses of the Financial Planner.  Some Financial Planners specialize in Retirement Planning, Business Operations, Tax Reduction & Avoidance, High Net Worth Individuals, Young Professionals, et cetera. 


15.  Choose a Financial Planner with a compatible strategy that complements one's investment style and risk tolerance.  

16.  Be patient; do not hire the first Financial Planner you meet.  Shop around, learn, inquire, and interview before hiring a Financial Planner.  


17.  If it sounds too good to be true, it probably is; odds are 98% of it is false. 

18.  There is no "Risk-Free" or "Guarantee." Do not be duped, and do not suffer a liar.



		AA.  It is vitally important that the Principal / Agent change their mindset regarding creating and managing wealth.  Suggested reading: (01) Money: Master the Game by Tony Robbins.  (02) Rich Dad, Poor Dad by Robert T. Kiyosaki.  (03) The Richest Man in Babylon by George S. Clason.  (04) The Millionaire Next Door by Thomas Stanley & William Danko.

		



		BB.  For additional information regarding investing, suggests reading the following books written or co-written by Larry E. Swedroe: (01) The Only Guide to Winning Investment Strategy You'll Ever Need: Index Funds and Beyond.  (02) The Only Guide to a Winning Bond Strategy You'll Ever Need.  (03) The Only Guide to Alternative Investments You'll Ever Need.

		



		CC.  Upon amassing a fortune, be proactive to ensure the Principal benefit from their wealth from various potential threats.  Suggested reading the following: (01) A Guide to Asset Protection: How to Keep What's Legally Yours by Robert F. Krueger.  (02) The Tax & Legal Playbook by Mark J. Kohler

		



		DD.  The Principal / Agent can purchase the book(s) as mentioned earlier relatively cheap in used condition by using this website: www.dealoz.com, which searches over 20,000 online stores to find the best deal possible.  

		



		EE.  Historically and currently, there is a symbolic tether of material wealth to social status and elevation; this is incredibly short-sighted, shallow, and myopic thinking.  However, society still holds onto these conventions due to the instinctual desire for material wealth, greed, and increased mating opportunities.  Remember that having lots of wealth will not give a person love, peace, joy, success, or meaning to one's life.  A person's impact on society, family, and friends is the real value of a person's life - money is a tool, so use it wisely to ensure an enduring legacy.

		

















		

		

		

		

		

		

		Principal:
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		Directions for Prudent & Safe Investing





		Follow these rules, and the Principal's investment experience shall be better than the norm:



		A.  The Principal / Agent will encounter various titles such as Financial Managers, Trust Manager, Financial Advisor, Financial Planner, Broker, et cetera when investing; make sure to ask if that individual or firm is a Fiduciary in the legal sense.  Before having business dealings, ensure that the individual or firm says "yes" to their fiduciary status in writing.  The Fiduciary shall invest and manage assets held in a fiduciary capacity as a prudent (reasonable exercising care, skill, and caution) investor would, considering the purposes, terms, and distribution requirements expressed in the "Goals and Objectives Contract."  

		18 Ways to Get the 

Best Financial Advice

by Paul M. Paquette



"Trust, but verify."

~ Old Russian Proverb



01.  If the Principal / Agent consults with a financial advisor, verify professional credentials such as CFP, CFA, ChFC, CIC, and CPA/PFS.



02.  Look for a fee-only financial planner that charges an hourly rate.  Start one's search at the CFP Board of Standards (www.cfp.net) or the National Association of Personal Financial Advisors (www.napfa.org).



03.  Is there regulatory action(s) (past or present) against the financial planner?  Visit FINRA.org and SEC.gov to see whether the financial planner is licensed/registered at the state securities department.  Visit (NASAA.org) to find out if there is any history of complaints.  Check that state's insurance division if the financial planner sells insurance or annuity products.



04.  At the first meeting, never commit to handing over any money.  Think about this financial decision and talk to others.  Stop and leave immediately if the financial planner pressures the Principal / Agent into a service agreement.



		B.  Usually, substantial unexpected financial wealth occurs in a lump sum one-time payment: Life Insurance Proceeds, Court Settlements, Lottery Winnings, and Inheritance.  The Fiduciary shall hold said monetary wealth in the following financial vehicle/arrangement for a short-term period (less than one year):  (01) High-Yield Interest-Bearing Bank Account (up to FDIC Insurance coverage limits) with the highest APY possible; or a (02) Money-Market Fund or Tax-free Money-Market Fund (depending on the individual Tax Bracket) with the highest APY possible.  If the Principal / Agent situation is complicated, seek help from a reputable CPA / Tax Attorney and an Asset Protection Lawyer.  If the death of a loved one occurs, please, allow for a 3-6 months grieving period to pass before making any significant financial decisions, and seek a therapist if needed.  

		



		C.  The investor shall seek out financial advice on a fee-only basis to prevent conflict of interest.  Financial advice shall come from one of the following Individuals: Certified Financial Planner (CFP), Certified Financial Analysts (CFA), Chartered Financial Consultant (ChFC), Chartered Investment Counselor (CIC), or Personal Financial Specialist (CPA/PFS).  The investor will benefit from seeking this advice within thirty (30) calendar days of distribution from the insurance company or other entity.  The investor shall outline goals/objectives and any limitations to the Fiduciary to determine the appropriate asset allocation and achieve the investor's goals/objectives within their risk tolerance.  CFP, CFA, ChFC, CIC, and CPA/PFS have some of the financial service industry's highest fiduciary and educational standards.

		



		D.  Regarding the Equities portion of the investment portfolio, the above Fiduciary shall only engage in Strategic Asset Allocation (SAA), utilizing a Constant Mix Strategy.  However, if the investment portfolio exceeds $500,000, then Global Tactical Asset Allocation (GTAA) shall be permissible for Equities concerning International and Emerging Market.  

		



		E.  The Fiduciary shall strive to use No-Load Index Funds and Exchange-Traded Fund (ETF); however, Leverage Funds and ETF utilization shall not occur.  Investing in High-Dividend Stock, Preferred Stock, and Convertible Bonds shall only occur after much research and debate.  

		



		F.  Due to the Fiduciary requirements, the Agent or Trustee shall not engage in the following investment/ practices: buying on margin, utilizing the Securities within the investment portfolio as collateral, buying individual stocks and bonds, and limited partnership.  

		



		G.  Annuities (Fixed, Indexed, and Variable) have their place in retirement planning; however, a break-even analysis shall occur based on the following factors:  Life Expectancy, Time-Horizon, Liquidity, Fees & Expenses, and available Financial Assets before purchasing an Annuity.  Consider doing a simple Time Value Analysis to determine which approach will generate greater returns.  For example a 5% Annual Compound Rate of an Initial Amount of $20,000 with no additional payments: 10 years = $32.577.89; 20 years = $53, 065.95; 30 years = $86.438.85; 40 years = $140, 799.77; 50 years = $229, 348.00; 60 years = $373,583.72.  Do not underestimate the power of compound interest over a long-term time horizon.

		



		H.  Warren Buffet's insight and advice are worth their weight in gold.  Suggested reading:  (01) Think, Act, and Invest like Warren Buffet by Larry E. Swedroe.
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		I.  The use of Sector Funds is allowable (suggest no more than 10% of each sector category).

		05.  Pay for the required financial advice or service, not all the extras. 



06.  When the financial planner recommends an investment, ask if there is a penalty for getting the money back.  If so, ask for details (how much, how long).  Liquidation or transferal penalties are indicators that the financial planner is getting a commission, usually a big one.



07.  Ask the financial planner to justify why this is an appropriate or suitable investment for the Principal / Agent and the total expense that will occur.  Ensure that gross expenses are less than one percent annually.  Walk away if the financial planner refuses.



08.   Do the Principal / Agent understand all aspects of the investment?  How do these investments fit together with the strategy and goals that the Principal wants to achieve?  Explain the investment to someone trustworthy to test one's understanding, and ask that person for feedback.



09.  Have the Financial Planner explain their compensation method – Fee-Only, Commission, and Percentage of Asset Under Management.   



10.  Reflect on how the financial planner and the product's issuer can get rich and how these products benefit the consumer.



		J.  Buying Precious Metals (subsect of Commodities) as an asset class is slightly discouraged; however, if the Principal / Agent insists on holding this asset class, it shall be with the knowledge and understanding that this is not an investment.  Physical purchases of precious metals shall be at an all-time three-year low, and liquidation shall only occur at an all-time three-year high.  The assumption is that the asset would have been at least doubling in value when liquidating at an all-time 3-year high.  Only buy precious metal at the Spot Value.  

		



		K.  The use of buying Commodities as an asset class is allowable (suggest 5% but no more than 10%).  Commodities have a low correlation to Equities and Fix-Income; however, it has volatility like Equities but has a low return comparable to U.S. Short-Term Government Bond.  Commodities as an Asset Class are only valuable in reducing the portfolio's volatility through diversification. 

		



		L.  When Nations and Countries fall, their paper currency becomes worthless.  The financial currency markets are resilient and will adopt the world's most stable and safest currency as an alternative.  Precious Metals will retain its purchasing power.  

		



		M.  Beware of the fear mongers; for the Financial Markets to fail and no longer function (where all investments equal a negative return), a Global Catastrophic Risk or Human Existential Risk will have to occur.  If such events occur, the Principal / Agent will only have an expensive IOU.  The portfolio valuation will be the least of the Principal / Agent concern; basic survival will be paramount.  If the human race survives, the economy will eventually return to a barter trade system for goods/services.  As stability develops, Precious Metals will again become the currency of commerce.  

		



		N.  If the Principal / Agent chooses to buy U.S. Government Debt Securities directly, the Principal / Agent shall consider buying from "U. S. Treasury Direct" with no more than seven-year maturity.  Faith in the U.S. Government has diminished significantly due to an ever-increasing National Debt without a Gold / Silver / Platinum Standard; suggest investing no more than 10%.  

		



		O.  The use of Derivatives is highly discouraged unless the following objectives are achievable - reduce risk and increase return.  If those goals are not in writing with a guarantee by the brokerage or investment firm, then the authorization for using derivatives will not occur.  Derivatives can be incredibly complex and complicated due to the various variables and external factors; thus, determining a fair market value can be difficult.  

		



		P.  The use of Hedge Funds as a means of asset allocation is highly discouraged unless the following objectives are achievable – reduce risk and increase return overall for the entire investment portfolio.  If those goals are not in writing with a guarantee by the brokerage or investment firm, then the use of Hedge Funds will not be authorized.  The use of Hedge Funds as an Asset Allocation shall only be 7 - 10% of the total investment portfolio value if the Fiduciary decides to be adventurous.

		



		Q.  When a Financial Advisor suggests a Mutual Fund or ETF to fulfill a role within a Portfolio, the Principal / Agent shall request the following free of charge.  Based on the Time Horizon in question, a Net Present Value Analysis shall determine which investment(s) (and potential alternatives) are appropriate.  This Net Present Value Analysis shall consider the following factors: Expense Ratio, Front Load, Deferred Load, Annual Percentage Load, 12b-1 Fee, Management Fee, Taxes, and Turnover Rate.  The Net Present Value analysis shall be in an Excel Spreadsheet.  The Excel Spreadsheet shall also have an attached Monte Carlo Analysis so the Fiduciary can determine the "sensitivity exposure" based on the return history for the security in question with a Value at Risk (VAR) based on the Monte Carlo Analysis with Confidence Intervals. 

		



		R.  Every quarter, the entire investment portfolio (if managed by a Fiduciary) shall have a report indicating Aggregate Sharpe & Sortino Ratio, investment portfolio Beta/Alpha, and Value at Risk (VAR) on the Monte Carlo Analysis with Confidence Intervals.
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		S.  The Fiduciary shall rebalance (no less than quarterly) the corpus assets to comply with the asset allocations (Country, Sector, and Size) as previously agreed and shall review the holdings and follow the 5/25% rule in making appropriate changes.  Furthermore, consider Tax Minimization Strategies when rebalancing.  

		11.  Ask the financial planner whether any certificates of deposit (CD) or money-market accounts (preferably back by the U.S. government) are currently paying more than the bonds or cash-like assets.  Make sure to verify the yields at depositaccounts.com or bankrate.com to see if the financial planner is correct. 



12.   Watch for these warning signs: Is the financial product or service too good to be true?  Does the investment promise high returns or state that the investment is "risk-free?"  Does the Financial Planner request that the Principal / Agent sign a document saying that the Principal / Agent has reviewed many pages and understood the contents?  Does the Financial Planner boast or make predictions about beating the financial market?  Is the financial planner trying to build or establish trust from religious affiliations?  Does the financial planner use sales pressure techniques such as the Principal / Agent must sign in the next 24 or 48 hours?



13.  Do not trust solely based on references.  Trust Numbers.  Trust assets under management in comparison to similar financial institutions.  Trust one's gut feeling.  Remember, the worst financial planners can still find people who will recommend using their services.  



		T.  When evaluating the Fiduciary's performance, consider the following: Did the Fiduciary outperform a weighted market index benchmark?  Did the Fiduciary create any additional economic value to the investment portfolio?  Furthermore, how does the Fiduciary deserve the Principal's money for a service / managerial fee?  Keep this example in mind: Assume an investment portfolio of $100,000.00, and at the end of one year, the investment portfolio had a market value of $120,000.00; thus, the portfolio grew by $20,000.00 or 20%; the weighted index market benchmark was 10%.  How much compensation should the Fiduciary get if the Fiduciary outperforms the weighted index?  

Professionally managed investment portfolios usually impose a reasonable and prudent fee of 1% or less.  Please think about the following statement: should the managerial fee percentage apply to the gross investment portfolio or just the incremental growth of the investment portfolio?  One percent of the total investment portfolio will be $1,200.00, but 1% of the additional growth of the portfolio will be $200.00.  From a logical and rational perspective, the Principal / Agent could have invested the money and kept up with the inflation rate.  Thus, the only value that the Fiduciary has achieved was an incremental growth of $20,000.00 and $10,000.00 of said growth the Principal / Agent could have done without the need for a Financial Manager.  Sure, the Fiduciary deserves more than just $200.00; however, how is the Fiduciary justified in having $1,200.00?  Make sure to negotiate the fees for the services based on performance; failure to do so is grounds for incompetence.  Remember, the more money the Fiduciary skims at the top, the less money for the Principal, so be greedy; that is the Principal's money.  Consider doing a break-even analysis when comparing financial transactions, including the financial reports and sought-after financial advice, and then choose the course that best benefits the Principal as the investor.  Remember, the Fiduciary money is not at risk in the markets; the Fiduciary paycheck is a guarantee at the Principal's expense regardless of what happens unless the Principal / Agent dictates terms otherwise.  

		



		U. Remember, wealth on the "Books" is not the same as wealth "In the Wallet," so until the Principal has the money in their bank account, the Principal's investment is at risk.

		



		V.  Beware of Market Bubbles.  When perception exceeds reality regarding an asset's worth, a Market Bubble occurs - when in a Market Bubble, sell off the inflated asset and do not buy the asset.  This financial advice is easier to say than to achieve.  

		



		W.  Beware of companies that sell a lifestyle, thus promising the sun, stars, and the moon.  These companies tend to be Multilevel Marketing or a deviation thereof.  These companies can easily be a front for a sophisticated Pyramid or Ponzi scheme.  Thus, it is advisable to be very skeptical.  These companies usually share the following traits: (01) private companies with minimal regulations or oversight.  (02) Lack of financial disclosure.  (03) Focuses on recruitment versus sale.  (04) Requires the purchase of inventory to maintain a particular status or position.  (05) Sell products with "Miraculous Claims" that have no credible scientific proof of their validity or are not peer-reviewed.  

		



		X.  Remember, ownership of wealth is an illusion.  Might make right, unless might is too poor to fight.  The Government can always take away one's land, material wealth, or freedom, especially if a person is a threat, disruptive force, or political obstacle.  When a person pays a reoccurring tax on free and simple property, does that person truly own that property?  Can one truly own property if a Third Party wants one's property and uses the legal system to take it using Civil Asset Forfeiture, Eminent Domain, Nationalization, et cetera?

		



		Y.  Oprah Winfrey said it best "Sign your own checks" there have been many wealthy/ famous people that delegated their financial rights/responsibilities to another for convenience purposes and live to regret it.  It is easy for a "money manager" to go ape shit-crazy with the Principal's money and spend or use the money in unapproved ways.  Be forewarned when dealing with a sleazy money manager, lawsuits tend to be a very costly, litigious, and time-consuming affair, so it is best to avoid the trouble.  
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		Z.  The Fiduciary shall also adhere to the following corollaries of the Prudent Investor Rule: 

· A Fiduciary must make a reasonable effort to verify information concerning investment/ management of the estate or trust assets.  

· An Investor shall hire and rely upon a Fiduciary only after due diligence, care, and review of the credential and performance of the individual or firm. 

· The Fiduciary must diversify investments unless there are special circumstances or directions to the contrary.  

· The Fiduciary must consider many factors in investing and managing the property.  Some are relatively predictable: (01) General Economic Conditions; (02) The possible effect of inflation, stagnation, or deflation; (03) The expected or foreseen tax consequences of an investment decision; (04) The anticipated total return (income plus price appreciation) of each asset.  

· A Fiduciary is to consider various external resources for the investor/beneficiaries.  (01) Consideration factors regarding a particular asset that may have unique value or sentimental meaning for a beneficiary.  (02) Are there any advantages in changing the asset's ownership to a trust?  (03) Is the asset for the benefit of multiple beneficiaries?  (04) Is there a need for regular income streams versus the potential for investment growth?  

		14.  Learn the strength & weaknesses of the Financial Planner.  Some Financial Planners specialize in Retirement Planning, Business Operations, Tax Reduction & Avoidance, High Net Worth Individuals, Young Professionals, et cetera. 



15.  Choose a Financial Planner with a compatible strategy that complements one's investment style and risk tolerance.  



16.  Be patient; do not hire the first Financial Planner you meet.  Shop around, learn, inquire, and interview before hiring a Financial Planner.  



17.  If it sounds too good to be true, it probably is; odds are 98% of it is false. 



18.  There is no "Risk-Free" or "Guarantee." Do not be duped, and do not suffer a liar.



		AA.  It is vitally important that the Principal / Agent change their mindset regarding creating and managing wealth.  Suggested reading: (01) Money: Master the Game by Tony Robbins.  (02) Rich Dad, Poor Dad by Robert T. Kiyosaki.  (03) The Richest Man in Babylon by George S. Clason.  (04) The Millionaire Next Door by Thomas Stanley & William Danko.

		



		BB.  For additional information regarding investing, suggests reading the following books written or co-written by Larry E. Swedroe: (01) The Only Guide to Winning Investment Strategy You'll Ever Need: Index Funds and Beyond.  (02) The Only Guide to a Winning Bond Strategy You'll Ever Need.  (03) The Only Guide to Alternative Investments You'll Ever Need.

		



		CC.  Upon amassing a fortune, be proactive to ensure the Principal benefit from their wealth from various potential threats.  Suggested reading the following: (01) A Guide to Asset Protection: How to Keep What's Legally Yours by Robert F. Krueger.  (02) The Tax & Legal Playbook by Mark J. Kohler.

		



		DD.  The Principal / Agent can purchase the book(s) as mentioned earlier relatively cheap in used condition by using this website: www.dealoz.com, which searches over 20,000 online stores to find the best deal possible.  

		



		EE.  Historically and currently, there is a symbolic tether of material wealth to social status and elevation; this is incredibly short-sighted, shallow, and myopic thinking.  However, society still holds onto these conventions due to the instinctual desire for material wealth, greed, and increased mating opportunities.  Remember that having lots of wealth will not give a person love, peace, joy, success, or meaning to one's life.  A person's impact on society, family, and friends is the real value of a person's life - money is a tool, so use it wisely to ensure an enduring legacy.
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		Legal Disclaimers & Waivers:







		A.

		Definitions of Terms: The term "Publication(s)" shall refer, but not be limited, to the following: Power of Attorney, Supporting Documents, Worksheets, Miscellaneous Forms, Recommended Forms, and Appendices.  



		B.

		Waiver of Damages: The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) The Organization, Distributor, Sales Representative, Publisher, or Author makes no guarantees of any kind or nature.  (02) The Organization, Distributor, Sales Representative, Publisher, or Author assumes no liability for any or all types of damages that may result from the utilization of this Publication(s) or reliance thereof.  (03) Modification of this Publication(s) is permissible to suit a particular Purchaser's or User's need; however, the Purchaser or User assumes all risk.



		C.

		No Representation of Services:  The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) The Organization, Distributor, Sales Representative, Publisher, or Author is not engaged in rendering professional services regarding medical, financial, legal, et cetera.  (02) This Publication(s) is not a substitute for advice from a competent licensed professional.



		D.

		Forum – Selection / Jurisdiction / Governing Law: The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) The selection for governing law, venue, forum, and jurisdiction for all litigation shall exclusively be at the locality of the Organization (State of Incorporation) or the Author (State of Residence).  (02) The Purchaser or User waives their right to choose, object, or make claims (economic hardship, unreasonable constraints, or inconvenience) concerning the governing law, venue, forum, and jurisdiction for all litigation against the Organization, Distributor, Sales Representative, Publisher, or Author.  



		E.

		Force / Mandatory Arbitration: The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) All litigation, claims, disputes, settlements, judgments, lawsuits, or proceedings (governmental, administrative, governmental investigation, inquiries, hearing, request, or any appeal thereof) against the Organization, Distributor, Sales Representative, Publisher, or Author shall only go through force and binding arbitration with no other alternative legal recourse.  (02) The arbitration shall be confidential in adherence to the Commercial Arbitration Rules of the American Arbitration Association performed by a single Arbitrator with experience in contract law.  



		F.

		Class Action Waiver: The Purchaser or User of this Publication(s) agrees by default and understands the following: (01) To bring only claims in an individual capacity, not as a Class Member/Plaintiff/Petitioner in any purported class, consolidation, or proceeding (mass or representative).  (02) The Arbitrator shall not consolidate more than one person's claim nor preside over any form of class, consolidation, or proceeding (mass or representative) unless the Defendant/Respondent agrees in writing to such actions in advance.  



		G.

		Additional Terms and Conditions: The Purchaser or User of this Publication(s) agrees by default and understands that their legal and consumer rights are restricted and legally bound to any/all updated Additional Terms & Conditions set forth on www.paquettepublications.com  without prior or future notice.  The Additional Terms & Conditions URL links are at the bottom of the home page:  Legal Disclaimers & Waivers, License & Trademark, and All Rights Reserved.  







		All Rights Reserved:



		  

Unless prior written permission from the Author occurs, there shall be no reproduction, transmission, and utilization of this Publication(s), in parts or whole, by any mean(s) or form(s).  Parts shall include, but not be limited to, the following: Legal Text, Forms, Papers, Samples, Illustrations, and Instructions.  Mean(s) or form shall include, but not be limited to, the following: graphic, electronic, or mechanical, including photocopying, recording, or stored in any information or retrieval system.  Purchaser and User of this Publication(s) have a limited license to use this Publication(s) contained herein for their personal and immediate family use.  Immediate Family shall be defined as follows: parent; sibling; child by blood, adoption, or marriage; spouse; grandparent; or grandchild.  Utilization of this Publication(s) for commercial gain (selling, trading, and transferring) is strictly prohibited.  Please send all questions, suggestions, comments, and permission requests to the following email: paquettepublications@gmail.com.
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		Directions for Prudent & Safe Investing







		Follow these rules, and the Principal's investment experience shall be better than the norm:



		A.  The Principal / Agent will encounter various titles such as Financial Managers, Trust Manager, Financial Advisor, Financial Planner, Broker, et cetera when investing; make sure to ask if that individual or firm is a Fiduciary in the legal sense.  Before having business dealings, ensure that the individual or firm says "yes" to their fiduciary status in writing.  The Fiduciary shall invest and manage assets held in a fiduciary capacity as a prudent (reasonable exercising care, skill, and caution) investor would, considering the purposes, terms, and distribution requirements expressed in the "Goals and Objectives Contract."  

		18 Ways to Get the 

Best Financial Advice

by Paul M. Paquette



"Trust, but verify."

~ Old Russian Proverb



01.  If the Principal / Agent consults with a financial advisor, verify professional credentials such as CFP, CFA, ChFC, CIC, and CPA/PFS.



02.  Look for a fee-only financial planner that charges an hourly rate.  Start one's search at the CFP Board of Standards (www.cfp.net) or the National Association of Personal Financial Advisors (www.napfa.org).



03.  Is there regulatory action(s) (past or present) against the financial planner?  Visit FINRA.org and SEC.gov to see whether the financial planner is licensed/registered at the state securities department.  Visit (NASAA.org) to find out if there is any history of complaints.  Check that state's insurance division if the financial planner sells insurance or annuity products.



04.  At the first meeting, never commit to handing over any money.  Think about this financial decision and talk to others.  Stop and leave immediately if the financial planner pressures the Principal / Agent into a service agreement.



		B.  Usually, substantial unexpected financial wealth occurs in a lump sum one-time payment: Life Insurance Proceeds, Court Settlements, Lottery Winnings, and Inheritance.  The Fiduciary shall hold said monetary wealth in the following financial vehicle/arrangement for a short-term period (less than one year):  (01) High-Yield Interest-Bearing Bank Account (up to FDIC Insurance coverage limits) with the highest APY possible; or a (02) Money-Market Fund or Tax-free Money-Market Fund (depending on the individual Tax Bracket) with the highest APY possible.  If the Principal / Agent situation is complicated, seek help from a reputable CPA / Tax Attorney and an Asset Protection Lawyer.  If the death of a loved one occurs, please, allow for a 3-6 months grieving period to pass before making any significant financial decisions, and seek a therapist if needed.  



		C.  The investor shall seek out financial advice on a fee-only basis to prevent conflict of interest.  Financial advice shall come from one of the following Individuals: Certified Financial Planner (CFP), Certified Financial Analysts (CFA), Chartered Financial Consultant (ChFC), Chartered Investment Counselor (CIC), or Personal Financial Specialist (CPA/PFS).  The investor will benefit from seeking this advice within thirty (30) calendar days of distribution from the insurance company or other entity.  The investor shall outline goals/objectives and any limitations to the Fiduciary to determine the appropriate asset allocation and achieve the investor's goals/objectives within their risk tolerance.  CFP, CFA, ChFC, CIC, and CPA/PFS have some of the financial service industry's highest fiduciary and educational standards.



		D.  Regarding the Equities portion of the investment portfolio, the above Fiduciary shall only engage in Strategic Asset Allocation (SAA), utilizing a Constant Mix Strategy.  However, if the investment portfolio exceeds $500,000, then Global Tactical Asset Allocation (GTAA) shall be permissible for Equities concerning International and Emerging Market.  



		E.  The Fiduciary shall strive to use No-Load Index Funds and Exchange-Traded Fund (ETF); however, Leverage Funds and ETF utilization shall not occur.  Investing in High-Dividend Stock, Preferred Stock, and Convertible Bonds shall only occur after much research and debate.  



		F.  Due to the Fiduciary requirements, the Agent or Trustee shall not engage in the following investment/ practices: buying on margin, utilizing the Securities within the investment portfolio as collateral, buying individual stocks and bonds, and limited partnership.  



		G.  Annuities (Fixed, Indexed, and Variable) have their place in retirement planning; however, a break-even analysis shall occur based on the following factors:  Life Expectancy, Time-Horizon, Liquidity, Fees & Expenses, and available Financial Assets before purchasing an Annuity.  Consider doing a simple Time Value Analysis to determine which approach will generate greater returns.  For example a 5% Annual Compound Rate of an Initial Amount of $20,000 with no additional payments: 10 years = $32.577.89; 20 years = $53, 065.95; 30 years = $86.438.85; 40 years = $140, 799.77; 50 years = $229, 348.00; 60 years = $373,583.72.  Do not underestimate the power of compound interest over a long-term time horizon.



		H.  Warren Buffet's insight and advice are worth their weight in gold.  Suggested reading:  (01) Think, Act, and Invest like Warren Buffet by Larry E. Swedroe.
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		I.  The use of Sector Funds is allowable (suggest no more than 10% of each sector category).

		05.  Pay for the required financial advice or service, not all the extras. 



06.  When the financial planner recommends an investment, ask if there is a penalty for getting the money back.  If so, ask for details (how much, how long).  Liquidation or transferal penalties are indicators that the financial planner is getting a commission, usually a big one.



07.  Ask the financial planner to justify why this is an appropriate or suitable investment for the Principal / Agent and the total expense that will occur.  Ensure that gross expenses are less than one percent annually.  Walk away if the financial planner refuses.



08.  Do the Principal / Agent understand all aspects of the investment?  How do these investments fit together with the strategy and goals that the Principal wants to achieve?  Explain the investment to someone trustworthy to test one's understanding, and ask that person for feedback.



09.  Have the Financial Planner explain their compensation method – Fee-Only, Commission, and Percentage of Asset Under Management.  



10.  Reflect on how the financial planner and the product's issuer can get rich and how these products benefit the consumer.



		J.  Buying Precious Metals (subsect of Commodities) as an asset class is slightly discouraged; however, if the Principal / Agent insists on holding this asset class, it shall be with the knowledge and understanding that this is not an investment.  Physical purchases of precious metals shall be at an all-time three-year low, and liquidation shall only occur at an all-time three-year high.  The assumption is that the asset would have been at least doubling in value when liquidating at an all-time 3-year high.  Only buy precious metal at the Spot Value.  



		K.  The use of buying Commodities as an asset class is allowable (suggest 5% but no more than 10%).  Commodities have a low correlation to Equities and Fix-Income; however, it has volatility like Equities but has a low return comparable to U.S. Short-Term Government Bond.  Commodities as an Asset Class are only valuable in reducing the portfolio's volatility through diversification. 



		L.  When Nations and Countries fall, their paper currency becomes worthless.  The financial currency markets are resilient and will adopt the world's most stable and safest currency as an alternative.  Precious Metals will retain its purchasing power.  



		M.  Beware of the fear mongers; for the Financial Markets to fail and no longer function (where all investments equal a negative return), a Global Catastrophic Risk or Human Existential Risk will have to occur.  If such events occur, the Principal / Agent will only have an expensive IOU.  The portfolio valuation will be the least of the Principal / Agent concern; basic survival will be paramount.  If the human race survives, the economy will eventually return to a barter trade system for goods/services.  As stability develops, Precious Metals will again become the currency of commerce.  



		N.  If the Principal / Agent chooses to buy U.S. Government Debt Securities directly, the Principal / Agent shall consider buying from "U. S. Treasury Direct" with no more than seven-year maturity.  Faith in the U.S. Government has diminished significantly due to an ever-increasing National Debt without a Gold / Silver / Platinum Standard; suggest investing no more than 10%.  



		O.  The use of Derivatives is highly discouraged unless the following objectives are achievable - reduce risk and increase return.  If those goals are not in writing with a guarantee by the brokerage or investment firm, then the authorization for using derivatives will not occur.  Derivatives can be incredibly complex and complicated due to the various variables and external factors; thus, determining a fair market value can be difficult.  



		P.  The use of Hedge Funds as a means of asset allocation is highly discouraged unless the following objectives are achievable – reduce risk and increase return overall for the entire investment portfolio.  If those goals are not in writing with a guarantee by the brokerage or investment firm, then the use of Hedge Funds will not be authorized.  The use of Hedge Funds as an Asset Allocation shall only be 7 - 10% of the total investment portfolio value if the Fiduciary decides to be adventurous.



		Q.  When a Financial Advisor suggests a Mutual Fund or ETF to fulfill a role within a Portfolio, the Principal / Agent shall request the following free of charge.  Based on the Time Horizon in question, a Net Present Value Analysis shall determine which investment(s) (and potential alternatives) are appropriate.  This Net Present Value Analysis shall consider the following factors: Expense Ratio, Front Load, Deferred Load, Annual Percentage Load, 12b-1 Fee, Management Fee, Taxes, and Turnover Rate.  The Net Present Value analysis shall be in an Excel Spreadsheet.  The Excel Spreadsheet shall also have an attached Monte Carlo Analysis so the Fiduciary can determine the "sensitivity exposure" based on the return history for the security in question with a Value at Risk (VAR) based on the Monte Carlo Analysis with Confidence Intervals. 



		R.  Every quarter, the entire investment portfolio (if managed by a Fiduciary) shall have a report indicating Aggregate Sharpe & Sortino Ratio, investment portfolio Beta/Alpha, and Value at Risk (VAR) on the Monte Carlo Analysis with Confidence Intervals.
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		S.  The Fiduciary shall rebalance (no less than quarterly) the corpus assets to comply with the asset allocations (Country, Sector, and Size) as previously agreed and shall review the holdings and follow the 5/25% rule in making appropriate changes.  Furthermore, consider Tax Minimization Strategies when rebalancing.  

		11.  Ask the financial planner whether any certificates of deposit (CD) or money-market accounts (preferably back by the U.S. government) are currently paying more than the bonds or cash-like assets.  Make sure to verify the yields at depositaccounts.com or bankrate.com to see if the financial planner is correct. 



12.   Watch for these warning signs: Is the financial product or service too good to be true?  Does the investment promise high returns or state that the investment is "risk-free?"  Does the Financial Planner request that the Principal / Agent sign a document saying that the Principal / Agent has reviewed many pages and understood the contents?  Does the Financial Planner boast or make predictions about beating the financial market?  Is the financial planner trying to build or establish trust from religious affiliations?  Does the financial planner use sales pressure techniques such as the Principal / Agent must sign in the next 24 or 48 hours?



13.  Do not trust solely based on references.  Trust Numbers.  Trust assets under management in comparison to similar financial institutions.  Trust one's gut feeling.  Remember, the worst financial planners can still find people who will recommend using their services.  



		T.  When evaluating the Fiduciary's performance, consider the following: Did the Fiduciary outperform a weighted market index benchmark?  Did the Fiduciary create any additional economic value to the investment portfolio?  Furthermore, how does the Fiduciary deserve the Principal's money for a service / managerial fee?  Keep this example in mind: Assume an investment portfolio of $100,000.00, and at the end of one year, the investment portfolio had a market value of $120,000.00; thus, the portfolio grew by $20,000.00 or 20%; the weighted index market benchmark was 10%.  How much compensation should the Fiduciary get if the Fiduciary outperforms the weighted index?  

Professionally managed investment portfolios usually impose a reasonable and prudent fee of 1% or less.  Please think about the following statement: should the managerial fee percentage apply to the gross investment portfolio or just the incremental growth of the investment portfolio?  One percent of the total investment portfolio will be $1,200.00, but 1% of the additional growth of the portfolio will be $200.00.  From a logical and rational perspective, the Principal / Agent could have invested the money and kept up with the inflation rate.  Thus, the only value that the Fiduciary has achieved was an incremental growth of $20,000.00 and $10,000.00 of said growth the Principal / Agent could have done without the need for a Financial Manager.  Sure, the Fiduciary deserves more than just $200.00; however, how is the Fiduciary justified in having $1,200.00?  Make sure to negotiate the fees for the services based on performance; failure to do so is grounds for incompetence.  Remember, the more money the Fiduciary skims at the top, the less money for the Principal, so be greedy; that is the Principal's money.  Consider doing a break-even analysis when comparing financial transactions, including the financial reports and sought-after financial advice, and then choose the course that best benefits the Principal as the investor.  Remember, the Fiduciary money is not at risk in the markets; the Fiduciary paycheck is a guarantee at the Principal's expense regardless of what happens unless the Principal / Agent dictates terms otherwise.  



		U. Remember, wealth on the "Books" is not the same as wealth "In the Wallet," so until the Principal has the money in their bank account, the Principal's investment is at risk.



		V.  Beware of Market Bubbles.  When perception exceeds reality regarding an asset's worth, a Market Bubble occurs - when in a Market Bubble, sell off the inflated asset and do not buy the asset.  This financial advice is easier to say than to achieve.  



		W.  Beware of companies that sell a lifestyle, thus promising the sun, stars, and the moon.  These companies tend to be Multilevel Marketing or a deviation thereof.  These companies can easily be a front for a sophisticated Pyramid or Ponzi scheme.  Thus, it is advisable to be very skeptical.  These companies usually share the following traits: (01) private companies with minimal regulations or oversight.  (02) Lack of financial disclosure.  (03) Focuses on recruitment versus sale.  (04) Requires the purchase of inventory to maintain a particular status or position.  (05) Sell products with "Miraculous Claims" that have no credible scientific proof of their validity or are not peer-reviewed.  



		X.  Remember, ownership of wealth is an illusion.  Might make right, unless might is too poor to fight.  The Government can always take away one's land, material wealth, or freedom, especially if a person is a threat, disruptive force, or political obstacle.  When a person pays a reoccurring tax on free and simple property, does that person truly own that property?  Can one truly own property if a Third Party wants one's property and uses the legal system to take it using Civil Asset Forfeiture, Eminent Domain, Nationalization, et cetera?



		Y.  Oprah Winfrey said it best "Sign your own checks" there have been many wealthy/ famous people that delegated their financial rights/responsibilities to another for convenience purposes and live to regret it.  It is easy for a "money manager" to go ape shit-crazy with the Principal's money and spend or use the money in unapproved ways.  Be forewarned when dealing with a sleazy money manager, lawsuits tend to be a very costly, litigious, and time-consuming affair, so it is best to avoid the trouble.  
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		Z.  The Fiduciary shall also adhere to the following corollaries of the Prudent Investor Rule: 

		A Fiduciary must make a reasonable effort to verify information concerning investment/ management of the estate or trust assets.  



		An Investor shall hire and rely upon a Fiduciary only after due diligence, care, and review of the credential and performance of the individual or firm. 



		The Fiduciary must diversify investments unless there are special circumstances or directions to the contrary.  



		The Fiduciary must consider many factors in investing and managing the property.  Some are relatively predictable: (01) General Economic Conditions; (02) The possible effect of inflation, stagnation, or deflation; (03) The expected or foreseen tax consequences of an investment decision; (04) The anticipated total return (income plus price appreciation) of each asset.  



		A Fiduciary is to consider various external resources for the investor/beneficiaries.  (01) Consideration factors regarding a particular asset that may have unique value or sentimental meaning for a beneficiary.  (02) Are there any advantages in changing the asset's ownership to a trust?  (03) Is the asset for the benefit of multiple beneficiaries?  (04) Is there a need for regular income streams versus the potential for investment growth?  





		14.  Learn the strength & weaknesses of the Financial Planner.  Some Financial Planners specialize in Retirement Planning, Business Operations, Tax Reduction & Avoidance, High Net Worth Individuals, Young Professionals, et cetera. 



15.  Choose a Financial Planner with a compatible strategy that complements one's investment style and risk tolerance.  



16.  Be patient; do not hire the first Financial Planner you meet.  Shop around, learn, inquire, and interview before hiring a Financial Planner.  



17.  If it sounds too good to be true, it probably is; odds are 98% of it is false. 



18.  There is no "Risk-Free" or "Guarantee." Do not be duped, and do not suffer a liar.



		AA.  It is vitally important that the Principal / Agent change their mindset regarding creating and managing wealth.  Suggested reading: (01) Money: Master the Game by Tony Robbins.  (02) Rich Dad, Poor Dad by Robert T. Kiyosaki.  (03) The Richest Man in Babylon by George S. Clason.  (04) The Millionaire Next Door by Thomas Stanley & William Danko.



		BB.  For additional information regarding investing, suggests reading the following books written or co-written by Larry E. Swedroe: (01) The Only Guide to Winning Investment Strategy You'll Ever Need: Index Funds and Beyond.  (02) The Only Guide to a Winning Bond Strategy You'll Ever Need.  (03) The Only Guide to Alternative Investments You'll Ever Need.



		CC.  Upon amassing a fortune, be proactive to ensure the Principal benefit from their wealth from various potential threats.  Suggested reading the following: (01) A Guide to Asset Protection: How to Keep What's Legally Yours by Robert F. Krueger.  (02) The Tax & Legal Playbook by Mark J. Kohler



		DD.  The Principal / Agent can purchase the book(s) as mentioned earlier relatively cheap in used condition by using this website: www.dealoz.com, which searches over 20,000 online stores to find the best deal possible.  



		EE.  Historically and currently, there is a symbolic tether of material wealth to social status and elevation; this is incredibly short-sighted, shallow, and myopic thinking.  However, society still holds onto these conventions due to the instinctual desire for material wealth, greed, and increased mating opportunities.  Remember that having lots of wealth will not give a person love, peace, joy, success, or meaning to one's life.  A person's impact on society, family, and friends is the real value of a person's life - money is a tool, so use it wisely to ensure an enduring legacy.
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Legal Disclaimers & Waivers: 


A. Definitions of Terms: The term "Publication(s)" shall refer, but not be limited, to the following: Power of 


Attorney, Supporting Documents, Worksheets, Miscellaneous Forms, Recommended Forms, and Appendices.   


B. Waiver of Damages: The Purchaser or User of this Publication(s) agrees by default and understands the 


following: (01) The Organization, Distributor, Sales Representative, Publisher, or Author makes no guarantees of 


any kind or nature.  (02) The Organization, Distributor, Sales Representative, Publisher, or Author assumes no 


liability for any or all types of damages that may result from the utilization of this Publication(s) or reliance 


thereof.  (03) Modification of this Publication(s) is permissible to suit a particular Purchaser's or User's need; 


however, the Purchaser or User assumes all risk. 


C. No Representation of Services:  The Purchaser or User of this Publication(s) agrees by default and understands 


the following: (01) The Organization, Distributor, Sales Representative, Publisher, or Author is not engaged in 


rendering professional services regarding medical, financial, legal, et cetera.  (02) This Publication(s) is not a 


substitute for advice from a competent licensed professional. 


D. Forum – Selection / Jurisdiction / Governing Law: The Purchaser or User of this Publication(s) agrees by 


default and understands the following: (01) The selection for governing law, venue, forum, and jurisdiction for 


all litigation shall exclusively be at the locality of the Organization (State of Incorporation) or the Author (State 


of Residence).  (02) The Purchaser or User waives their right to choose, object, or make claims (economic 


hardship, unreasonable constraints, or inconvenience) concerning the governing law, venue, forum, and 


jurisdiction for all litigation against the Organization, Distributor, Sales Representative, Publisher, or Author.   


E. Force / Mandatory Arbitration: The Purchaser or User of this Publication(s) agrees by default and understands 


the following: (01) All litigation, claims, disputes, settlements, judgments, lawsuits, or proceedings 


(governmental, administrative, governmental investigation, inquiries, hearing, request, or any appeal thereof) 


against the Organization, Distributor, Sales Representative, Publisher, or Author shall only go through force and 


binding arbitration with no other alternative legal recourse.  (02) The arbitration shall be confidential in 


adherence to the Commercial Arbitration Rules of the American Arbitration Association performed by a single 


Arbitrator with experience in contract law.   


F. Class Action Waiver: The Purchaser or User of this Publication(s) agrees by default and understands the 


following: (01) To bring only claims in an individual capacity, not as a Class Member/Plaintiff/Petitioner in any 


purported class, consolidation, or proceeding (mass or representative).  (02) The Arbitrator shall not consolidate 


more than one person's claim nor preside over any form of class, consolidation, or proceeding (mass or 


representative) unless the Defendant/Respondent agrees in writing to such actions in advance.   


G. Additional Terms and Conditions: The Purchaser or User of this Publication(s) agrees by default and 


understands that their legal and consumer rights are restricted and legally bound to any/all updated Additional 


Terms & Conditions set forth on www.paquettepublications.com  without prior or future notice.  The 


Additional Terms & Conditions URL links are at the bottom of the home page:   Legal Disclaimers & Waivers, 


License & Trademark, and All Rights Reserved.   


 


All Rights Reserved: 
  


Unless prior written permission from the Author occurs, there shall be no reproduction, transmission, and utilization of 


this Publication(s), in parts or whole, by any mean(s) or form(s).  Parts shall include, but not be limited to, the 


following: Legal Text, Forms, Papers, Samples, Illustrations, and Instructions.  Mean(s) or form shall include, but not 


be limited to, the following: graphic, electronic, or mechanical, including photocopying, recording, or stored in any 


information or retrieval system.  Purchaser and User of this Publication(s) have a limited license to use this 


Publication(s) contained herein for their personal and immediate family use.  Immediate Family shall be defined as 


follows: parent; sibling; child by blood, adoption, or marriage; spouse; grandparent; or grandchild.  Utilization of this 


Publication(s) for commercial gain (selling, trading, and transferring) is strictly prohibited.  Please send all questions, 


suggestions, comments, and permission requests to the following email: paquettepublications@gmail.com. 
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Directions for Prudent & Safe Investing 
Follow these rules, and the Principal's investment experience shall be better than the norm: 


A.  The Principal / Agent will encounter various titles such as Financial Managers, Trust 


Manager, Financial Advisor, Financial Planner, Broker, et cetera when investing; make 


sure to ask if that individual or firm is a Fiduciary in the legal sense.  Before having 


business dealings, ensure that the individual or firm says "yes" to their fiduciary status in 


writing.  The Fiduciary shall invest and manage assets held in a fiduciary capacity as 


a prudent ( reasonable exercising care, skill, and caution) investor would, considering the 


purposes, terms, and distribution requirements expressed in the "Goals and Objectives 


Contract."   


18 Ways to Get the  


Best Financial Advice 


by Paul M. Paquette 
 


"Trust, but verify." 


~ Old Russian Proverb 
 


01.  If t h e  Principal / 


Agent consults with a 


financial advisor , 


verify professional 


credentials such as CFP, 


CFA, ChFC, CIC, and 


CPA/PFS. 
 


02.  Look for a fee-only 


financial planner that 


charges an hourly rate.  


Start one's search at the 


CFP Board of Standards 


(www.cfp.net) or the 


National Association of 


Personal Financial 


Advisors 


(www.napfa.org). 
 


03.  Is there regulatory 


action(s) (past or 


present) against the 


financial planner?  Visit 


FINRA.org and SEC.gov 


to see whether the 


financial planner is 


licensed/registered at the 


state securities 


department.  Visit 


(NASAA.org) to find out 


if there is any history of 


complaints.  Check that 


state's insurance division 


if the financial planner 


sells insurance or annuity 


products. 
 


04.  At the first meeting, 


never commit to handing 


over any money.  Think 


about this financial 


decision and talk to 


others.  Stop and leave 


immediately if the 


financial planner pressures 


the Principal / Agent into a 


service agreement. 


B.  Usually, substantial unexpected financial wealth occurs in a lump sum one-time 


payment: Life Insurance Proceeds, Court Settlements, Lottery Winnings, and Inheritance.  


The Fiduciary shall hold said monetary wealth in the following financial 


vehicle/arrangement for a short-term period (less than one year):  (01) High-Yield 


Interest-Bearing Bank Account (up to FDIC Insurance coverage limits) with the highest 


APY possible; or a (02) Money-Market Fund or Tax-free Money-Market Fund 


(depending on the individual Tax Bracket) with the highest APY possible.  If the 


Principal / Agent situation is complicated, seek help from a reputable CPA / Tax 


Attorney and an Asset Protection Lawyer.  If the death of a loved one occurs, please, 


allow for a 3-6 months grieving period to pass before making any significant financial 


decisions, and seek a therapist if needed.   


C.  The investor shall seek out financial advice on a fee-only basis to prevent conflict of 


interest.  Financial advice shall come from one of the following Individuals: Certified 


Financial Planner (CFP), Certified Financial Analysts (CFA), Chartered Financial 


Consultant (ChFC), Chartered Investment Counselor (CIC), or Personal Financial 


Specialist (CPA/PFS).  The investor will benefit from seeking this advice within thirty 


(30) calendar days of distribution from the insurance company or other entity.  The 


investor shall outline goals/objectives and any limitations to the Fiduciary to determine 


the appropriate asset allocation and achieve the investor's goals/objectives within their 


risk tolerance.  CFP, CFA, ChFC, CIC, and CPA/PFS have some of the financial service 


industry's highest fiduciary and educational standards. 


D.  Regarding the Equities portion of the investment portfolio, the above Fiduciary 


shall only engage in Strategic Asset Allocation (SAA), utilizing a Constant Mix 


Strategy.  However, if the investment portfolio exceeds $500,000, then Global Tactical Asset 


Allocation (GTAA) shall be permissible for Equities concerning International and 


Emerging Market.   


E.  The Fiduciary shall strive to use No-Load Index Funds and Exchange-Traded Fund 


(ETF); however, Leverage Funds and ETF utilization shall not occur.  Investing in 


High-Dividend Stock, Preferred Stock, and Convertible Bonds shall only occur 


after much research and debate.   


F.  Due to the Fiduciary requirements, the Agent or Trustee shall not engage in the following 


investment/ practices: buying on margin, utilizing the Securities within the investment 


portfolio as collateral, buying individual stocks and bonds, and limited partnership.   


G.  Annuities (Fixed, Indexed, and Variable) have their place in retirement planning; 


however, a break-even analysis shall occur based on the following factors:  Life 


Expectancy, Time-Horizon, Liquidity, Fees & Expenses, and available Financial Assets 


before purchasing an Annuity.  Consider doing a simple Time Value Analysis to 


determine which approach will generate greater returns.  For example a 5% Annual 


Compound Rate of an Initial Amount of $20,000 with no additional payments: 10 years = 


$32.577.89; 20 years = $53, 065.95; 30 years = $86.438.85; 40 years = $140, 799.77; 50 


years = $229, 348.00; 60 years = $373,583.72.  Do not underestimate the power of 


compound interest over a long-term time horizon. 


H.  Warren Buffet's insight and advice are worth their weight in gold.  Suggested reading:  


(01) Think, Act, and Invest like Warren Buffet by Larry E. Swedroe. 


 



http://www.cfp.net/

http://www.napfa.org/

http://www.finra.org/

http://www.sec.gov/

http://www.sec.gov/

http://nasaa.org/

https://www.amazon.com/Think-Invest-Like-Warren-Buffett-ebook/dp/B00IN6ZE36/ref=tmm_kin_swatch_0?_encoding=UTF8&qid=1671087497&sr=8-1

https://www.amazon.com/stores/author/B000APJJ8O/allbooks





      Principal:  


 
 


 
 
 


© 2018 by Paul M. Paquette; Form v1.02 


All Rights Reserved;  Paquette Publications 


 Directions for Prudent  


& Safe Investing 
 Appendix B Page 02 of 04 


I.  The use of Sector Funds is allowable (suggest no more than 10% of each sector 


category). 


05.  Pay for the required 


financial advice or 


service, not all the extras.  
 


06.  When the financial 


planner recommends an 


investment, ask if there 


is a penalty for getting 


the money back.  If so, 


ask for details (how 


much, how long).  


Liquidation or transferal 


penalties are indicators 


that the financial planner 


is getting a commission, 


usually a big one. 
 


07.  Ask the financial 


planner to justify why 


this is an appropriate or 


suitable investment for 


the Principal / Agent and 


the total expense that 


will occur.  Ensure that 


gross expenses are less 


than one percent 


annually.  Walk away if 


the financial planner 


refuses. 
 


08.   Do the Principal / 


Agent understand all 


aspects of the 


investment?  How do 


these investments fit 


together with the 


strategy and goals that 


the Principal wants to 


achieve?  Explain the 


investment to someone 


trustworthy to test one's 


understanding, and ask 


that person for feedback. 
 


09.  Have the Financial 


Planner explain their 


compensation method – 


Fee-Only, Commission, 


and Percentage of Asset 


Under Management.    
 


10.  Reflect on how the 


financial planner and the 


product's issuer can get 


rich and how these 


products benefit the 


consumer. 


J.  Buying Precious Metals (subsect of Commodities) as an asset class is slightly 


discouraged; however, if the Principal / Agent insists on holding this asset class, it shall be 


with the knowledge and understanding that this is not an investment.  Physical purchases of 


precious metals shall be at an all-time three-year low, and liquidation shall only occur at an 


all-time three-year high.  The assumption is that the asset would have been at least doubling 


in value when liquidating at an all-time 3-year high.  Only buy precious metal at the Spot 


Value.   


K.  The use of buying Commodities as an asset class is allowable (suggest 5% but no 


more than 10%).  Commodities have a low correlation to Equities and Fix-Income; 


however, it has volatility like Equities but has a low return comparable to U.S. Short-


Term Government Bond.  Commodities as an Asset Class are only valuable in reducing 


the portfolio's volatility through diversification.  


L.  When Nations and Countries fall, their paper currency becomes worthless.  The 


financial currency markets are resilient and will adopt the world's most stable and safest 


currency as an alternative.  Precious Metals will retain its purchasing power.   


M.  Beware of the fear mongers; for the Financial Markets to fail and no longer function 


(where all investments equal a negative return), a Global Catastrophic Risk or Human 


Existential Risk will have to occur.  If such events occur, the Principal / Agent will only 


have an expensive IOU.  The portfolio valuation will be the least of the Principal / Agent 


concern; basic survival will be paramount.  If the human race survives, the economy will 


eventually return to a barter trade system for goods/services.  As stability develops, 


Precious Metals will again become the currency of commerce.   


N.  If the Principal / Agent chooses to buy U.S. Government Debt Securities directly, the 


Principal / Agent shall consider buying from "U. S. Treasury Direct" with no more than 


seven-year maturity.  Faith in the U.S. Government has diminished significantly due to an 


ever-increasing National Debt without a Gold / Silver / Platinum Standard; suggest 


investing no more than 10%.   


O.  The use of Derivatives is highly discouraged unless the following objectives are 


achievable - reduce risk and increase return.  If those goals are not in writing with a 


guarantee by the brokerage or investment firm, then the authorization for using 


derivatives will not occur.  Derivatives can be incredibly complex and complicated due to 


the various variables and external factors; thus, determining a fair market value can be 


difficult.   


P.  The use of Hedge Funds as a means of asset allocation is highly discouraged unless 


the following objectives are achievable – reduce risk and increase return overall for the 


entire investment portfolio.  If those goals are not in writing with a guarantee by the 


brokerage or investment firm, then the use of Hedge Funds will not be authorized.  The 


use of Hedge Funds as an Asset Allocation shall only be 7 - 10% of the total investment 


portfolio value if the Fiduciary decides to be adventurous. 


Q.  When a Financial Advisor suggests a Mutual Fund or ETF to fulfill a role within a 


Portfolio, the Principal / Agent shall request the following free of charge.  Based on the 


Time Horizon in question, a Net Present Value Analysis shall determine which 


investment(s) (and potential alternatives) are appropriate.  This Net Present Value 


Analysis shall consider the following factors: Expense Ratio, Front Load, Deferred Load, 


Annual Percentage Load, 12b-1 Fee, Management Fee, Taxes, and Turnover Rate.  The 


Net Present Value analysis shall be in an Excel Spreadsheet.  The Excel Spreadsheet shall 


also have an attached Monte Carlo Analysis so the Fiduciary can determine the 


"sensitivity exposure" based on the return history for the security in question with a Value 


at Risk (VAR) based on the Monte Carlo Analysis with Confidence Intervals.  


R.  Every quarter, the entire investment portfolio (if managed by a Fiduciary) shall have a 


report indicating Aggregate Sharpe & Sortino Ratio, investment portfolio Beta/Alpha, and 


Value at Risk (VAR) on the Monte Carlo Analysis with Confidence Intervals. 
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S.  The Fiduciary shall rebalance (no less than quarterly) the corpus assets to comply with 


the asset allocations (Country, Sector, and Size) as previously agreed and shall review the 


holdings and follow the 5/25% rule in making appropriate changes.  Furthermore, 


consider Tax Minimization Strategies when rebalancing.   


11.  Ask the financial 


planner whether any 


certificates of deposit 


(CD) or money-market 


accounts (preferably 


back by the U.S. 


government) are 


currently paying more 


than the bonds or cash-


like assets.  Make sure to 


verify the yields at 


depositaccounts.com or 


bankrate.com to see if 


the financial planner is 


correct.  
 


12.   Watch for these 


warning signs: Is the 


financial product or 


service too good to be 


true?  Does the 


investment promise high 


returns or state that the 


investment is "risk-


free?"  Does the 


Financial Planner request 


that the Principal / Agent 


sign a document saying 


that the Principal / Agent 


has reviewed many 


pages and understood the 


contents?  Does the 


Financial Planner boast 


or make predictions 


about beating the 


financial market?  Is the 


financial planner trying 


to build or establish 


trust from religious 


aff i l iat ions?  Does the 


financial planner use sales 


pressure techniques such 


as the Principal / Agent 


must sign in the next 24 


or 48 hours? 
 


13.  Do not trust solely 


based on references.  


Trust Numbers.  Trust 


assets under management 


in comparison to similar 


financial institutions.  


Trust one's gut feeling.  


Remember, the worst 


financial planners can 


still find people who will 


recommend using their 


services.   


T.  When evaluating the Fiduciary's performance, consider the following: Did the 


Fiduciary outperform a weighted market index benchmark?  Did the Fiduciary create any 


additional economic value to the investment portfolio?  Furthermore, how does the 


Fiduciary deserve the Principal's money for a service / managerial fee?  Keep this 


example in mind: Assume an investment portfolio of $100,000.00, and at the end of one 


year, the investment portfolio had a market value of $120,000.00; thus, the portfolio grew 


by $20,000.00 or 20%; the weighted index market benchmark was 10%.  How much 


compensation should the Fiduciary get if the Fiduciary outperforms the weighted index?   


Professionally managed investment portfolios usually impose a reasonable and prudent 


fee of 1% or less.  Please think about the following statement: should the managerial fee 


percentage apply to the gross investment portfolio or just the incremental growth of the 


investment portfolio?  One percent of the total investment portfolio will be $1,200.00, but 


1% of the additional growth of the portfolio will be $200.00.  From a logical and rational 


perspective, the Principal / Agent could have invested the money and kept up with the 


inflation rate.  Thus, the only value that the Fiduciary has achieved was an incremental 


growth of $20,000.00 and $10,000.00 of said growth the Principal / Agent could have 


done without the need for a Financial Manager.  Sure, the Fiduciary deserves more than 


just $200.00; however, how is the Fiduciary justified in having $1,200.00?  Make sure to 


negotiate the fees for the services based on performance; failure to do so is grounds for 


incompetence.  Remember, the more money the Fiduciary skims at the top, the less 


money for the Principal, so be greedy; that is the Principal's money.  Consider doing a 


break-even analysis when comparing financial transactions, including the financial 


reports and sought-after financial advice, and then choose the course that best benefits the 


Principal as the investor.  Remember, the Fiduciary money is not at risk in the markets; 


the Fiduciary paycheck is a guarantee at the Principal's expense regardless of what 


happens unless the Principal / Agent dictates terms otherwise.   


U. Remember, wealth on the "Books" is not the same as wealth "In the Wallet," so until 


the Principal has the money in their bank account, the Principal's investment is at risk. 


V.  Beware of Market Bubbles.  When perception exceeds reality regarding an asset's 


worth, a Market Bubble occurs - when in a Market Bubble, sell off the inflated asset and 


do not buy the asset.  This financial advice is easier to say than to achieve.   


W.  Beware of companies that sell a lifestyle, thus promising the sun, stars, and the moon.  


These companies tend to be Multilevel Marketing or a deviation thereof.  These 


companies can easily be a front for a sophisticated Pyramid or Ponzi scheme.  Thus, it is 


advisable to be very skeptical.  These companies usually share the following traits: (01) 


private companies with minimal regulations or oversight.  (02) Lack of financial 


disclosure.  (03) Focuses on recruitment versus sale.  (04) Requires the purchase of 


inventory to maintain a particular status or position.  (05) Sell products with "Miraculous 


Claims" that have no credible scientific proof of their validity or are not peer-reviewed.   


X.  Remember, ownership of wealth is an illusion.  Might make right, unless might is too poor 


to fight.  The Government can always take away one's land, material wealth, or freedom, 


especially if a person is a threat, disruptive force, or political obstacle.  When a person pays a 


reoccurring tax on free and simple property, does that person truly own that property?  Can 


one truly own property if a Third Party wants one's property and uses the legal system to take 


it using Civil Asset Forfeiture, Eminent Domain, Nationalization, et cetera? 


Y.  Oprah Winfrey said it best "Sign your own checks" there have been many wealthy/ famous 


people that delegated their financial rights/responsibilities to another for convenience purposes 


and live to regret it.  It is easy for a "money manager" to go ape shit-crazy with the Principal's 


money and spend or use the money in unapproved ways.  Be forewarned when dealing with a 


sleazy money manager, lawsuits tend to be a very costly, litigious, and time-consuming affair, 


so it is best to avoid the trouble.   



http://www.depositaccounts.com/

http://www.bankrate.com/
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Z.  The Fiduciary shall also adhere to the following corollaries of the Prudent Investor Rule:  


 A Fiduciary must make a reasonable effort to verify information concerning 


investment/ management of the estate or trust assets.   


 An Investor shall hire and rely upon a Fiduciary only after due diligence, care, and 


review of the credential and performance of the individual or firm.  


 The Fiduciary must diversify investments unless there are special circumstances or 


directions to the contrary.   


 The Fiduciary must consider many factors in investing and managing the property.  


Some are relatively predictable: (01) General Economic Conditions; (02) The 


possible effect of inflation, stagnation, or deflation; (03) The expected or foreseen tax 


consequences of an investment decision; (04) The anticipated total return (income 


plus price appreciation) of each asset.   


 A Fiduciary is to consider various external resources for the investor/beneficiaries.  


(01) Consideration factors regarding a particular asset that may have unique value or 


sentimental meaning for a beneficiary.  (02) Are there any advantages in changing 


the asset's ownership to a trust?  (03) Is the asset for the benefit of multiple 


beneficiaries?  (04) Is there a need for regular income streams versus the potential for 


investment growth?   


14.  Learn the strength & 


weaknesses of the 


Financial Planner.  Some 


Financial Planners 


specialize in Retirement 


Planning, Business 


Operations, Tax 


Reduction & Avoidance, 


High Net Worth 


Individuals, Young 


Professionals, et cetera.  
 


15.  Choose a Financial 


Planner with a compatible 


strategy that complements 


one's investment style and 


risk tolerance.   
 


16.  Be patient; do not 


hire the first Financial 


Planner you meet.  Shop 


around, learn, inquire, and 


interview before hiring a 


Financial Planner.   
 


17.  If it sounds too good 


to be true, it probably is; 


odds are 98% of it is 


false.  
 


18.  There is no "Risk-


Free" or "Guarantee." Do 


not be duped, and do not 


suffer a liar. 


AA.  It is vitally important that the Principal / Agent change their mindset regarding 


creating and managing wealth.  Suggested reading: (01) Money: Master the Game by 


Tony Robbins.  (02) Rich Dad, Poor Dad by Robert T. Kiyosaki.  (03) The Richest 


Man in Babylon by George S. Clason.  (04) The Millionaire Next Door by Thomas 


Stanley & William Danko. 


BB.  For additional information regarding investing, suggests reading the following books 


written or co-written by Larry E. Swedroe: (01) The Only Guide to Winning 


Investment Strategy You'll Ever Need: Index Funds and Beyond.  (02) The Only 


Guide to a Winning Bond Strategy You'll Ever Need.  (03) The Only Guide to 


Alternative Investments You'll Ever Need. 


CC.  Upon amassing a fortune, be proactive to ensure the Principal benefit from their 


wealth from various potential threats.  Suggested reading the following: (01) A Guide to 


Asset Protection: How to Keep What's Legally Yours by Robert F. Krueger.  (02) 


The Tax & Legal Playbook by Mark J. Kohler. 


DD.  The Principal / Agent can purchase the book(s) as mentioned earlier relatively cheap 


in used condition by using this website: www.dealoz.com, which searches over 20,000 


online stores to find the best deal possible.   


EE.  Historically and currently, there is a symbolic tether of material wealth to social 


status and elevation; this is incredibly short-sighted, shallow, and myopic thinking.  


However, society still holds onto these conventions due to the instinctual desire for 


material wealth, greed, and increased mating opportunities.  Remember that having lots of 


wealth will not give a person love, peace, joy, success, or meaning to one's life.  A 


person's impact on society, family, and friends is the real value of a person's life - money 


is a tool, so use it wisely to ensure an enduring legacy. 
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https://www.amazon.com/stores/author/B001LHUY84/allbooks?ingress=0&visitId=02fa2372-7dc6-40c5-bbf4-33f62ca2a325&store_ref=ap_rdr&ref_=ap_rdr
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Phone:    Phone:   
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Also Available 
Simple Banking  


Power of Attorney  
is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, to handle Banking activities and 
perform limited Financial Activities. 
 


Complex Banking  
Power of Attorney  


is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, to handle Banking activities and 
perform limited Financial Activities. 


Key Details:  
●  Names multiple Agent 


with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  


Optional:  
●  Durability Provisions 
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Protector Provisions 
●  Delegate Provision 
●  Security Footer Settings 


www.L    egal -POA.com 


Key Details:  
●  Names only one Agent 
●  Effective Immediately 
●  Define Expiration Date 
●  Built-In Safety Features 


Optional:  
●  Durability Provisions  
 


Design for short-term (less than five years) use with an 
Agent whose honor is beyond reproach and doubt. 


Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 







 


Also Available 
Simple Financial 


Power of Attorney  
is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, to handle Financial activities and 
perform Financial transactions. 
 


Complex Financial 
Power of Attorney  


is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, to handle Financial activities and 
perform Financial Activities. 


www.L    egal -POA.com 


Key Details:  
●  Names multiple Agent 


with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  


Optional:  
●  Durability Provisions 
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Protector Provisions 
●  Delegate Provision 
●  Security Footer Settings 


Key Details:  
●  Names only one Agent 
●  Effective Immediately 
●  Define Expiration Date 
●  Built-In Safety Features 


Optional:  
●  Durability Provisions  
 


Design for short-term (less than five years) use with an 
Agent whose honor is beyond reproach and doubt. 


Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 







 


Also Available 
Simple General 


Power of Attorney  
is a legal document that allows you, the Principal, to 
appoint a person you trust, the Agent, to have broad and 
sweeping powers regarding the Principal’s property and 
affairs.  


Complex General 
Power of Attorney  


is a legal document that allows you, the Principal, to 
appoint a person you trust, the Agent, to have broad and 
sweeping powers regarding the Principal’s property and 
affairs.  


www.L    egal -POA.com 


Key Details:  
●  Names multiple Agent 


with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  


Optional:  
●  Durability Provisions 
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Protector Provisions 
●  Delegate Provision 
●  Security Footer Settings 


Key Details:  
●  Names only one Agent 
●  Effective Immediately 
●  Define Expiration Date 
●  Built-In Safety Features 


Optional:  
●  Durability Provisions  
 


Design for short-term (less than five years) use with an 
Agent whose honor is beyond reproach and doubt. 


Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 







 


Also Available 
Simple 


Power of Attorney  
is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, with limited powers (written by the 
Principal) and abilities regarding the Principal’s property and 
affairs.  


Complex 
Power of Attorney  


is a legal document that allows you, the Principal, to appoint a 
person you trust, the Agent, with limited powers (written by the 
Principal) and abilities regarding the Principal’s property and 
affairs.  


www.L    egal -POA.com 


Key Details:  
●  Names multiple Agent 


with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  


Optional:  
●  Durability Provisions 
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Protector Provisions 
●  Delegate Provision 
●  Security Footer Settings 


Key Details:  
●  Names only one Agent 
●  Effective Immediately 
●  Define Expiration Date 
●  Built-In Safety Features 


Optional:  
●  Durability Provisions  
 


Design for short-term (less than five years) use with an 
Agent whose honor is beyond reproach and doubt. 


Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 







Optional:  
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Delegate Provision 
●  Security Footer Settings 
  


Durable Protecting 
Power of Attorney  


is a legal document that allows you, the Principal, to 
appoint a person you trust, the Agent, with the power to 
act in an administrative capacity, intervene when the 
subservient Agent violates their fiduciary duties, and 
ensure transparency.  Thus, the Agent serves as a 
“Protector” of the Principal’s interest and property.  
 


Special Power of 
Attorney for Taxes  


is a legal document that allows you, the Principal, to 
appoint a person you trust, the Agent, with the power 
and abilities to handle Taxation Matters.  
 


 


 


Also Available 


Key Details:  
●  Names multiple Agent 


with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  
●  Durability Provisions 


www.L    egal -POA.com 


Key Details:  
●  Names only one Agent 
●  Effective Immediately 
●  Define Expiration Date 
●  Built-In Safety Features 


Optional:  
●  Durability Provisions  


Design for short-term (less than five years) use with an 
Agent whose honor is beyond reproach and doubt. 


Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 







Durable Power of Attorney 
for Final Disposition 


is a legal document that allows you, the Principal, to 
appoint a person you trust, the Agent, to handle the 
Principal’s last wishes and preferences regarding Final 
Disposition (Funeral & Burial).  
 


 


Also Available 


Key Details:  
●  Names multiple Agent 


with successor’s Agent 
●  Variable Effective Date 
●  Variable Expiration Date 
●  Built-In Safety Features 
●  Sprinkling Powers  
●  Durability Provisions 


Optional:  
●  Springing Powers 
●  Agent Co-Power Sharing   
●  Protector Provisions 
●  Delegate Provision 
●  Security Footer Settings 
  


www.L    egal -POA.com 


Design for long-term (greater than five years) use,        
preferably with multiple Agents to reflect the changing 
realities of life with optional safety features that create 
additional administrative burdens but with some checks 
and balances on the Agent's power. 
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Format    
 


→ 
 


* Price    
 


→ 
 


Prefix 
 


Disc (CD)  
 


→ 
 


$19.99 USD 
 


→ 
 


CD -  


 


USB (Flash Drive)  
 


→ 
 


$19.99 USD 
 


→ 
 


USB -  


 


E-Book (PDF) 
 


→ 
 


$19.99 USD 
 


→ 
 


PDF -  


 


Paperback 
 


→ 
 


$29.99 USD 
 


→ 
 


PB -  


 


Hardback 
 


→ 
 


$39.99 USD 
 


→ 
 


HB -  


                                 Book Title  
 


 Simple Banking Power of Attorney 
 


 Complex Banking Power of Attorney 
 


 Simple Financial Power of Attorney 
 


 Complex Financial Power of Attorney 
 


 Simple General Power of Attorney 
 


 Complex General Power of Attorney 
 


 Simple Power of Attorney 
 


 Complex Power of Attorney 
 


 Special Power of Attorney for Taxes 
 


 Durable Protecting Power of Attorney 
 


 Durable Power of Attorney for Final Disposition 


Book Code  
 


       =  SBPOA 
 


       =  CBPOA 
 


       =  SFPOA 
 


       =  CFPOA 
 


       =  SGPOA 
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       =  SPOA 
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* Suggested Retail Price 


                                                Item Code = Prefix  + Book Code 
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